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FIRE MARSHAL LAW 
IN PENNSYLVANIA 


Companies Must Now Report Each 
Month All Losses Suffered 
in That State. 


SIMILAR TO NEW YORK’S LAW. 


Probability That Minnesota and Other 
States Will Waive Three Days’ 
Requirement. 


Governor Tenner having approved 
the measure requiring all fire insur- 
ance companies licensed in Pennsyl- 
yania to file with the Fire Marshal each | 
month a complete record of all fire loss- 
es suffered in the State during the pre- 
ceding thirty days, underwriters are 

° 
arranging to furnish the data, and will | 
doubtless use for the purpose the same 
form blanks sent the New York, 
Michigan, West Virginia and other fire 
marshals now compelling such reports. 

The Pennsylvania measure is very 
similar to that in force in New York, 
and differs from that adopted in Minne- 
sota and other Northwestern States, 
which latter call for the reports within 
three days after notice of fires have | 
been received by the companies. This re- | 
quirement being of little practical ser- | 
vice to the marshals (companies oe 
only too willing to notify the authorities | 
immediately of any suspicious fires) | 
and entailing as it does a vast amount, 
of labor, several of the States now | 
ompelling it will likely be satisfied | 
with monthly statements. | 

When the New York statute was en- 
acted the underwriters tried to have 
Fire Marshal Ahearn exempt from the 
report requirement all losses below 
$100 in amount, these constituting 
nearly 90 per cent. of the total number. 
The marshal was obdurate, however, 
and insisted on being notified of every 
claim, however trivial. | 

The blank now in general use pro- 
vides for the following information: 
Claim number; name of assured; 
agency; location (if not at agency); 
date of fire; character of property; in- 
sured owner or tenant; estimated loss 
on building, and on contents; insurance 
had by the company both on building 
and contents; settlement by company, 
both on building and on contents; cause 
of fire. 

It is intended by the State marshals 
that the information furnished by the 
companies shall furnish a basis for the 
prompt investigation of fires, and also 
be of service in computing proper in- 
surance rates. A fact that militates | 
severely against the successful prosecu- | 
tion of arson suspect cases by fire mar-| 

(Continued on page 13.) 
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« THE HOME, 


INSURANCE COMPANY 


NEW YORK: 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 





Bas~ Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 
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States. 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who had 
handling territory and 


have 
experience 1n 
producing business. Salary positions to 
the right men. ‘Territory—IIlinois, 
Ohio and Indiana. Full Information 
in first letter. Address, Organizer, 
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MARKED TENDENCY 
TOWARD UNIFORMITY 


Legislation Affecting Life Insurance in 
Various States Shows Many 
Favorable Features. 


ROBERT LYNN COX MAKES REPORT 


Association of Life Insurance Presi- 
dents Examined Over 2,000 Bilis— 


Summary of Enactments. 


islative 
of Life 
examined 


42 legis- 


In 


work this year the 


connection with its leg 
Association 
Insurance Presidents has 
2.109 


latures, 


presented in 
with 1,25 
Gens 


measures, 


as compared in 1909 


1911 


Cox, 


and 1,650 in ral Counsel 
Robert 


enth annual le 


his 
the 
e 


eap of 


Lynn in making 


sey gislative report to 
Association, states that this 


nearly 70 per cent. in four years is ac- 


for ps y the natural ex- 
pansion in purely life 
and | 
Associ 


of laws 


counted 
insurance bills 
artly widening field of the 
vork. The total ] 


cted 


ition’s 


directly 
reserve 


General Genaeis Cox's Report. 
Cox's 


tricate and 
st¢ od instit tior 

“Of the 42 le 
held sessions 
six have adjourned 
a regular 
this month, and 
a special session in a few 
York will 
June 16. 


gislature 
thus far tl 
Geor 
the 
Mississippi 


session 


days 
S¢ ssior 


begin a special } 
concluding 


Oklahoma, after 





a regular session, began a special ses- 
sion which has taken a recess to June 
23. These will make a total of 44 
States holding one or more legislative 
sessions in 1913 and, of course, others 
may be called later in the year. 

“While the increase in the number 
of the bills reviewed by the Associa- 
tion is accounted for in part by the 
natural expansion in purely life insur- 
ance measures, much of it is due to 
the broadening field of our work. In- 
quiries coming from members have led 
to our paying more attention to legis- 
lation dealing with details of the invest- 
ment side of the business not heretofore 
comprehensively covered, especially 
real estate mortgage loan subjects. The 
campaign to prolong the lives of policy- 
holders has resulted in adding one 
class of public health legislation to our 
activities, namely: 

“While some of the bills enacted into 
law will be burdensome to a particular 
company here and there, it can be said 
that only two or three will impose ad- 
ditional expense upon companies and 
policyholders generally. One of these 
provides for a slight tax increase in 
a Pacific Slope State. The effect of 
another bill in a Western State is to 
require that in addition to the advance 
notice set by companies to policyholders 
informing them as to the date pre- 
miums are due, there shall be sent a 
second notice to those policyholders 
who fail to pay the premium on the 
due date. No measure has been en- 
acted thus far during the present legis- 
lative season of a character to compel 
the withdrawal of companies from any 
of the States, although a considerable 
number of proposed statutes that would 
undoubtedly have had this effect were 
presented and considered in several of 
the States. 

“Company managers generally are 
realizing to a larger extent the benefits 
of co-operation where the general inter- 
policyholders are involved. 
The development of this Association 
and of the American Life Convention 
attest to this. Agents in the field for- 
get company competition when it comes 
to representitng the interests of policy- 
holders as a whole. The organization 
of local life underwriters associations 
all over the country has contrbuted 
much to this spirit. One of the hap- 
piest developments of the last few years 
in the life insurance field is the better 
understanding between the officers and 
other representatives of the older com- 
panies and of the newer companies. 
These latter are strong factors in their 
home States—usually in the South and 
West—and doubtless opportunities pre- 
sent themselves to obtain laws that 
would hamper the companies of other 
States, but in the main we find the 
smaller companies disposed to work 
shoulder to shoulder with the larger 
ones for the common interests of all 
policyholders. 


ests ol 


Codes and Code Revisions. 
“An unusual number of insurance 
codes and bills revising existing codes 
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was introduced this year. Complete 
codes were enacted in Arizona, Colo- | 
rado and Nebraska. A thorough re-| 
vision of the code in Idaho was made, | 
amounting practically to a new code. | 
An exhaustive code was introduced in 
Oregon, but was withdrawn shortly | 
after being presented. Changes were |. 
| 


_ 
' 
| 


also presented to the Utah code, but 
were not enacted, while of three bills 
amending the new code in Washington, | 
one became a law. A code was also} 
introduced in Florida during the latter 
part of the session, but it did not be-| 
come a law. | 

Life insurance Taxation. 

“No legislative year ever goes by | 
without the introduction of many bills 
to increase the tax burden on policy- 
holders, through the medium of reach- 
ing the premium receipts of the com- 
panies or otherwise. This year has 
been no exception, although it can be| 
said that bills increasing the tax on pre- | 
mium receipts were not as numerous | 
or as vigorously pushed as in some 
years past. All told, it was necessary 
to examine 191 bills in States on 
the subject of taxation. These included 
bills increasing the tax on premiums, 
general franchise and coporation taxes, 
and general revenue measures. In 
California severai premium tax increase 
bills were urged, one of them propos- 
ing an increase from the present rate 
of 114% per cent. to 2 per cent. A bill 
making the rate 1% per cent. was 
finally enacted into law. The only 
other change was in Arkansas, where 
there was a readjustment of the method 
of taxation from a rate of 2% per cent. 
less losses and commission, to 1% per 
cent. flat. 

“Among the tax measures was one 
in Pennsylvania which proposed to levy 
a tax of one mill on the gross receipts 
of insurance and certain other corpora- 
tions, for road improvement. This pro- 
posal was in addition to the 2 per cent. 


99 
oo 


tax on premiums already in effect. 
Thus far this measure has not made 
any substantial progress. An _ effort 


was made this year to grant relief to 
policyholders from the burdensome tax- 
ation already imposed in Pennsylvania, 
a bill being introduced as a result of 
the report of the Joint Legislative Com- 
mittee on Revision of the Corporation 
and Revenue Laws of the State. The 
passage of this measure would have 
reduced the tax to 1 percent. The bill 
was supported by the domestic com- 
panies, who suffer under retaliatory 
taxes imposed by other States as a re- 
sult of the high rate in Pennsylvania. 
However, as the bill would have 
meant a reduction in cash revenue to 
the State of approximately $600,000 a 
year, the measure did not progress far. 

“In Oklahoma a bill was presented 
providing that one-half of the annual 
tax of 2 per cent. on all premiums col- 
lected by all kinds of foreign compan- 
ies should be paid to firemen’s relief 
and pension funds in the different 
municipalities, towns and villages of the 
State. The bill required insurance com- 

(Continued on page 4.) 











GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. S. RICE, President HOUSTON, TEXAS J. T. SCOTT, Treasurer 
PROGRESSIVE PROSPERITY 
Applications Received 


JANUARY FEBRUARY MARCH APRIL TOTAL 
1910 $388,500 $436,000 $495,500 $664,500 $1,984,500 
1911 627,400 ’ 655,585 1,135,150 $3,018,535 
1912 709,290 714,521 777,800 1,026,300 $3,227,911 


1913 1,093,900 + 1,050,600 1,514,650 1,800,125 


COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for basis) 


$5,459,275 


GROSS ASSETS 


Dec. 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 . 10,057,028 
Dec. 31, 1912 1,306,689.41 14,859,856 


1,382,690.46 
For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


April 30, 1913 17,537,689 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 














State Mutual Life Assurance Co. 


WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.... PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 





Assets - - - . $40,824,834.55 
Liabilities . . - - 37,768,198.59 
Surplus Mass. Standard - - $3,056,635.96 
Insurance Issued, 1912 - - $22,831,849.00 
Insurance In Force - - - $160,951,604 00 


The year 1912 was the most successful in the history of the State Mutual 
That means successful agents. 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 








Unexcelled Service To Policyholders 








For Fifty-three Years Characterizes 


$48,205,861.37 
6,500,332.94 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


1912—ANOTHER YEAR OF PROGRESS AND PROSPERITY 
Assets (January 1, 1913) . ‘ 
Surplus and Dividend Funds P 
Insurance in Force (Paid for basis) 
The Company’s METHODS are CLEAN and PROGRESSIVE, its policy forms contain the 
guaranteed values, and the premiums are low. 
PRODUCERS can obtain ATTRACTIVE AGENCY CONTRACTS for exclusive territory with the COMPANY DIRECT, 
by addressing HOME OFFICE, 50 Union Square, NEW YORK. 


Liabilities ; ‘ ‘ ‘ ‘ $41,705,528.43 
New Insurance paid for . ; 18,048,969.00 
: ‘ $138,615,233.00 


most liberal provisions and 
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MAKE DOUBLE INCOME 
MARK OF ATTAINMENT 


Vice-President Coffin of State Life Says 
Greatest Reward is not in 
Money. 








BY GOV. RALSTON. 
Agency Club Members Have Profitable 
Gathering at Home Office—Auditor 
of State’s Letter. 


COMMENDED 





That a man who aims for and re- 
eeives but a monetary consideration 
as a result of his labor through life has 
missed the greatest possible reward and 
robbed himself of a pearl of great price, 
was the theme of a masterly address 
by Charles F. Coffin, vice-president of 
the State Life of Indiana in closing the 
Second Annual meeting of the $100,000 
and $200,000 clubs of the company held 
in Indianapolis June 12 and 13. In a 
forceful and eloquent manner Mr. 
Coffin portrayed the ‘Double Income” 
for which every man should strive, 
namely, the income from his trade, 
business or profession, which may be 
measured by a monetary standard, and 
the far more important income from 
life—the value and blessing which a 
man should receive and bestow in per- 


forming his daily task. He said he 
felt sure that the men before him who 
tad worked in the contest for prizes 


and for the privilege of, attending the 
cinb gatherings had not labored solely 
for the intrinsic value of the prizes 
r for the possible enjoyment of the 
rip and entertainment provided by the 
mpany, but that they went out in 
e daily performance of their work 
enizant of the fact that the matter 


} 
‘§ income derived was merely inci- 


nN 
{ 
e 
tl 
ce 
( 
dental to the larger and far more im- 
portant work which brought to them 
the real income of life; the satisfaction 
which emanates from a knowledge that 
theirs was a work of uplift, a prac- 
tical demonstration of the gospel of 
protection and provision. 


Tribute of Gov. Ralston. 

At the meeting on Thursday even- 
ing the principal speaker was Gover- 
nor S. M. Ralston. The Governor 
said that he did not propose to 
delve into questions of life in- 
surance, nor extol its great benefits; 
that in fact he did not feel qualified, 
either to inform or instruct the men 
assembled on the subject of life insur- 
ance. However, there was one subject 
which he felt competent to talk upon, 
and upon which probably he could talk 
from the standpoint of one who knows 
better than even the field force of the 
State Life, and that is the great local 
worth, and the high character and in- 
tegrity of the men managing the State 
Life Insurance Company, “the great 
company whose gospel you are preach- 


ing throughout the country.” Sueh men, 
said Governor Ralston would be a 
credit to the greatest institutions now 
doing business. 
Indiana Proud of State Life. 

Compelled in the performance of his 
official duties to be absent from the 
city, and thus finding it impossible to 
attend the banquet at the Claypool 


Hotel Friday evening, W. H. O’Brien 
Auditor of State, and head of the 
Indiana Insurance Department, in a 


letter expressing regret at the enforced 
absence said that his department felt 
a large measure of pride in regard to 
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the success achieved by the State Life. 
He said in part: 

“I regret exceedingly that I cannot 
be with you at your banquet Friday eve- 
ning. I have looked forward with a 
great deal of pleasure to the opportunity 
of mingling with you and the other 
officers of the State Life Insurance 
Company, and with meeting the repre 
sentatives of your Company who have 
made good in the effort for business. 
I am glad to know that the energetic 
and hustling agents of the State Life 
have met with such great success in 
pushing the business of your Company 


CHARLES F. COFFIN. 
Vice-President, State Life Insurance Company of Indiana. 


3 


during the past year. It would indeed 
be a pleasure to meet with the star 
men of your Company and let them 
know the high standing of your Com- 
pany with the Indiana Insurance De- 
partment. This department is proud 
of the record made by the State Life 
and look upon it as one of Indiana’s 
great institutions—an institution that 
is doing great good for humanity.” 
Largest Delegation. 

When the hour for opening the con- 
vention—10 A. M., Thursday—arrived 
it was found that never in the history 
of the State Life had the Company been 
honored with such a gathering of field 
men. Texas loomed up with the largest 
delegation. The Lone Star State man- 
ager, J. W. Popham, of Dallas, and 
his hustling band, dressed alike and 
with a Dallas pennant on the left coat 
sleeve, simply captured Indianapolis 
and gave to the State Life the best ad- 
vertisement it ever had in its home city. 

Following the reception at the home 
office luncheon was served at theColum- 
bia Club and at 3 P. M. the delegation 
was comfortably seated in the grand 
stand watching a game of baseball be- 
tween the Indianapolis “Indians” and 
the Kansas City “Blues.” 

Dinner was served at the Y. M. C. A. 
where the gathering was greeted and a 
welcome extended by Hon. S. M. Ral- 
ston, Governor of Indiana, the response 
being made by C. V. LeCraw, southern 
superintendent of agents of the com- 
pany. 

A “Business Conference” followed 
during which affairs of the company 
were discussed to the mutual advantage 
of those present. 

Friday was given over 
pleasure, including an automobile 
ride, “Seeing Indianapolis,” which was 
broken by luncheon at the Canoe Club 

The star event of the gathering, how 
ever, was reserved for the banquet in 
the evening which was held in the 
beautiful Cafe Room on the second floor 
of the Claypool Palms, ferns, roses 
and carnations had transformed the 
room into a miniature fairyland. The 
menu likewise was all that could be de- 
sired, so that when President H. W 
Bennett, who presided, briefly outlined 
the purpose of the “Little Family Love 
Feast,” and introduced Vice-President 
Coffin as toastmaster for the occasion. 
he faced a gathering light of heart. 
buoyant and enthusiastic. 

Tribute to Wilbur S. Wynn. 

Mr. Coffin said that the first meeting 
of the club was held a year ago in the 
Same room and for the same purposes, 
but that the year had wrought some 
changes. Some good, notably the large 
increase in the club membership. At 
least one change, he said, brought a 
tinge of sa‘tness, namely the death of 
Wilbur S. Wynn, former Vice-president 
and actuary of the company and one of 
its founders. For seventeen years, he 
said, the agents of the State Life had 
looked into the face of Mr. Wynn and 

(Continued on page 5.) 
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Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 
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WHO WHO MAKES THE SELECTION? 


is IT AGENT OR POLICYHOLDER? 
The General Opinion that the Agent 
is the Chief Factor is Subject 
to Some Modification. 





The preponderance of opinion is that 
the agent is the one who makes the 
selection of the policy which the policy- 
holder buys. A good salesman sells the 
article that he tries to sell. In general 
this doubtless is so, but there are other 
elements that enter into the purchase 
of life insurance. In the first place, 
the agent is pretty sure to lay before 
his prospect an outline of the various 
plans that would be suitable for him 
and of these he is not likely to oppose 
a strong inclination on the part of the 
prospect toward any one of them if 
they are all suitable. Discourage the 
subject of self selection, “Field Notes” 
of the Northwestern Mutual Life says: 

“Does the public exercise selection in 
its choice of plan or does the agent 
place the kind of policy he has selected 
for some agency reason? The weight 
of opinion seems to be that in the long 
run the policy is selected by the agent. 
There are, however, some good reasons 
for doubting if this is so. Like most 
generalizations it may be found that 
the truth is divided and both proposi- 
tions are true. 

“In the first place every salesman 
seeks to know the preferences of his 
prospect and it is reasonable to sup- 
pose that where preference is found he 
will usually try to make a sale by meet- 
ing it. Evidently the prospect is ex- 
ercising the choice in such cases. Sup- 
pose the prospect has a preference but 
refuses to show it. Various plans are 
presented to him but without exciting 
his interest until some agent comes 
along with the plan he secretly prefers 
An application follows. 

“Clearly the applicant made the se- 
lection in this case also. Unless there 
is a strong undercurrent of selection 
of this kind it becomes difficult to ac- 
count for the almost if not quite uni- 
versal fact of experience that the plan 
of insurance has something to do with 
the rate of mortality and that unless 
risks are selected with great care the 
mortality will be higher on the low 
premium plans, while high priced poli- 
cies experience a relatively low rate. 

“Doubtless in the great majority of 
normal cases the prospect takes the 


plan recommended by the agent. There 
are only a few who do not, but they 
are numerous enough to affect the 


mortality rate somewhat. So we prove 
to our own satisfaction at least that 
in the great majority of cases the agent 
selects the plan. Must we not there- 
fore face the responsibility for the 
large sums of term insurance written 
which, if the agent selects the plan, 
might just as easily have been issued 
on the Ordinary Life plan, known to 
every expert to be cheaper in the end.” 





TENDENCY TOWARD UNIFORMITY. 
(Continued from page 2.) 

panies to make expensive detailed re- 
ports to the Insurance Commissioner 
segregating the annual amount of pay- 
ments collected from policyholders in 
each of the several cities, towns and 
villages in the State, and imposed other 
onerous burdens... The measure was 
not enacted into law. 

“In another Southwestern State dupli- 
cate bills were introduced in the House 
and Senate, providing that every cor- 


poration doing business in the State 
should register with the State Auditor 


all interest bearing bonds owned by 
them and pay thereon a tax of 1 per 
cent. The twenty-seven life insurance 
companies doing business in that 
hold in trust for policyholders real 
estate mortgage loans, railroad and 
other bonds amounting to $2,081,000,000. 
Therefore, under this proposed 1 


State 


1eg1s- 


lation they would have been compelled 
to pay a tax of $20,810,000 as the price 





of ‘ittiininn to do business in the| 
State. The total annual premium in- 
come of all companies in that State is| 
about $750,000. These bills were intro- | 
duced by influential legislators, and one | 
of the measures was passed by one | 
branch of the legislature. No explana: | 
tion was given as to the bills except | 
that the State needed revenue. 

Real Estate Mortgage Loan Taxation. 


lwo years ago we made a beginning in the 
matter of following legislation dealing with the 
subject of real estate mortgage loan taxation. 
This year we have developed this field still 
further. Under the classification of bills im 
resing an annual mortgage tax or other re- 
strictions that would deter foreign capital from 
entering a State, we found 39 bills in 13 States. 
Under the heading of “Recording Mortgage 
lax and Exemption Bills” and other meas 
ures of similar favorable character, there 
3 Ils in 15 States. Minnesota, which 
everal years ago enacted a mortgage tax re- 
cording and exemption bill by providing that 
a registration fee of fifty cents on each $1090.00 
shall be paid and the mortgage thereafter ex- 
empt, made the statute still more attractive to 
outside capital this year by reducing the tax 
to fifteen cents per $100.00. 
Compulsory Investment. 
One discouraging development of the year 
was the number of compulsory investment 
bills, along the line of the Robertson Law of 
lexas, that were actively advocated. One 
such bill was introduced in Indiana, one in 
Missouri, one in Nebraska, two in Oklahoma, 
three in South Carolina and one in Wyoming, 
making a total of six States in which such 
legislation was presented as against four States 
up to this time in 1911 and five in 1909. In 
each of the six States mentioned it was neces- 
sary to engage in a most vigorous educational 
campaign, showing that the trustees of life in- 
urance policyholders were not seeking to dis- 
criminate against the investments of any par- 
ticular locality and that their policy is to in- 
vest their funds over as large a territory as is 
consistent with quality of security, interest 
rate and other factors entering into the matter 
securing satisfactory investment of trust 
3 While the continued introduction of 
such measures invites a pessimistic view on the 
part of company managers, it is most encour- 
to ye »w that in many instances domestic 
companies joined with our representatives in 
nting out the fallacy of this legislation, and 
we are happy to report that in no State was it 
enacted into law this year. Therefore, Texas 
ll remains the sole claimant to this kind of 
it having been enacted in that State in 














State Life Insurance. 
One noteworthy increase in purely life in- 
urance legislative proposals was along the 
line of providing for State life insurance. 
ive bills, nearly all of them following 
wd for word the Wisconsin Act of 
introduced in 14 States. Up to the 
me of this report 13 legislatures in which 23 
f these bills had been introduced had ad- 
irned without any of them being enacted 
law. The two bills still pending are in the 

















10is Legislature. In no instance did this 
\ssociation offer or present any opposition tu 
! “ne slation, nor did any life insurance men 
so, so far as we are informed. It would 


em, therefore, from the result noted, that 
here is at pre sent no demand on the part 
e peopl generally » for State life insurance 
Doubt his is largely due to the low 
ivately managed compa- 
The mutual characte 
its keen competition 
supervision, guarati 
priced service to the 
in addition to a bill 
of the Wisconsin Act. there is 
establishing a State life 
providing for compulsory 
essment by all residents of the 
State twenty-one years old and upward 


Anti-Rebate, Anti-Twisting and Anti- 











Misrepresentation. 
Fifty-two bills dealing with the above sub 
introduced in 29 States. Many of 


llowed the form suggested by the Na 
‘onvention of Insurance Commission- 
ile, of course, approving thoroughly 
ple of these bills, we found it neces 

ne instances to request amendments 
eology, particularly as to a _ proposi- 
t v the State license of a company 
1, therefore, of all its agents, because of thx 





ye agent. Thus far ten laws have been 
acted in nine States this year under one 
the other or all of those subjects, some 
the enactments, however merely involving 
V yn of existing law. 
Longer Life for er 
For veral years the Association has been 


ngage a in the study of ways gens means to 


help in the widespread effort at prolonging 


mman life. The subject was approached by 
as a business proposition and, therefor 
ym the economic standpoint After provid- 


ga forum at our annual and other meeting 
for suggestion from leading sanitarians, it 

is decided at our Sixth Annual Meeting, in 
912. to focus our efforts for the | 
passage and enforcement of 
1 statistics registration in| 
‘vas based on the} 


CALL ON COMPTON 


December, 1 
present upon the 
roper laws for vit 
his country This decision 
lief that complete and accurate information 
to the deaths of all human beings, wit | 
and causes of deaths, is fundamental to 
movement to eliminate preventable disease 
nd Sah then human life | 
Pursuant to the action taken at the Sixth 
Annual Meeting the subject of vital statistics 
registration hills and laws was added to our 





MAN qualified to appoint the right kind 

of producing agents in small towns in 
the State of Pennsylvania will find it to his 
advantage to address the undersigned, giving 
full particulars as to life insurance experience 
for the past seven years. Salary and expenses 
paid. 


Scranton Life Insurance Company 
SCRANTON, PENNA. 











field of activity at the beginning of the pres- 
ent year. 


tions, the measure largely followed the Corp< 

ation Tax Act of 1909, but there was a rd 
parture therefrom in the phraseology dealinz 
with deductions to be made by life insurance 
companies from gross income in arriving 

so-called “net income.” One of the questions 
involved was whether the annual net addit 
to reserves, specifically exempted from taxati 
in the Corporation Tax Act, might not be 

ed under the proposed Income Tax legisi: 
tion. This one item alone would have im- 
posed an additional annual tax considerably in 
excess of $2,000,000, all coming out of poli 

holders’ funds. 


Miscellaneous. 

Every year it is necessary to explain many 
times to legislators the scientific character of 
life insurance and how its operations are con- 
ducted in accordance with the immutable law 
of average. One such instance this year was 
with respect to a bill introduced in Wyoming 
providing for an arbitrary and inelastic re- 
serves basis. The bill was absolutely at vari- 
ance with the practices in every other State 
in the Union and did not present a workable 


proposition. In this particular instance it The Association took up thes 
would have been impossible for a domestic = other cases of ambiguous phraseology wit! 
life insurance company to have conducted busi- ‘t"°S¢ responsible for the measure. Represen- 
ness in that State, and upon the fact being tatives of companies not in the Associat 


worked in cordial co-operation in making thes: 
representations on behalf of policyholder 
While no formal hearings were granted by ti 
house leaders, they gave courteous attention 
to the criticisms made. They disavowed any 
tention to have the measure do what we were 
fearful it might, and subsequently, offered 
amendments clearing up the various ambiguous 
provisions, which in due course were accepte: 
by the house. An effort was also made to ob 
tain the exemption of all “dividends” or »r 
mium refunds to policyholders, but the lead 
ers of the house would not consent to 
change and the Senate Finance Commitice 
thus far has not responded favorably to s 
gestion for an amendment along this lin« 
With respect to the amendments that 

obtained, this case is fairly illustrative of 
need for constant watchfulness as to all leg 
lation that may affect the interests of poli 
holders. Perhaps in this case Congress would 


shown, this measure failed of passage. 
Classifications of legislation reviewed during 
the season and not above noted included 32 
bills dealing with venue and court proceedings 
in 17 States, 53 bills concerning agents and 
brokers in 19 States, 29 bills dealing with ‘n- 
vestments of life insurance companies generally 
in 17 States, 67 bills dealing with depart- 
mental matters in 29 States, 61 anti compact 
bills in 22 States, 44 bills dealing with standard 
provisions independent of Codes in 14 States, 
39 corrupt practices acts, etc., in 18 States, 18 
bills prescribing sy ecial policy provisions in 
14 States, 7 bills dealing with examinations of - 
life insurance companies in 5 States, 32 bills 
dealing with reports, statements, etc., to be 
made to departments in 13 States, 16 bills 
dealing with publication of statements in 
States and 19 bills dealing with rates of inter- 
est in 11 States. In addition, there were hun- 
dreds of other measures of widely differnng : 
character, ranging from one providing that the have changed, of its own accord, the phrase 
governor of a State should appoint three di- Ology even though attention had not been 
rectors to the board of each dcmestic stock Called to the matter by insurance men. But 
life insurance company to another providing it can be truly said that with regard to t! 
that non-resident or foreign corporations could huge mass of crude material dropped into 
be served in a suit by merely slipping the forty-nine legislative hoppers every year or 
summons under the door of any of its offices ¢very other year, it is certain that neglect 
or places of business. 5 — all that _S ‘eo ty og A criticise t! 
which is in conflict with the best interests 
Federal Income Tax. policyholders would soon lead to the enactment 
Besides examining 2,108 bills in the State of laws that would make the transaction of 
legislatures, including measures in Congress, life insurance business absolutely impossib' 
dealing with the District of Columbia, it was The alternative seems to be to follow clos 
necessary this year to give serious considera- the activities of our legislative bodies an! 
tion to one bill of national scope, namely: The sneak out frankly on all questions affectin 
Income Tax Section of the Tariff Bill now life insurance. which is now held by as many 
pending in the United States Senate. As of our people as there are families in this 
originally presented to the house early in country. Their wishes when known and prop 
\pril, this measure contained many ambiguities erly presented will surely prevail. 
which were s. --otible of interpretation against 
the interests o. policyholders. For instance, 
under the phraseology in one section of the 
Bill it was a question whether the proceeds 
of many life insurance policies might not be 
taxable upon maturity although it was the an- 
nounced theory of the Bill to tax income 
only. With respect to the taxing of corpora- 


The Pittsburgh Life Underwriters As- 
sociation will hold its annual outing 
Saturday taking the steamer to Eliza- 
beth Park for a picnic and general good 
time. 








CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 


WILLIAM N. COMPTON, General Agent 
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OF BOSTON MASS. 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 
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INSURES Y. MG, A. MEMBERS 


IN UNITS. 





AMOUNTS ARRANGED 





Aetna Life Under Group Plan Covers 
Nearly 20,000—May Take Out 
Any Amount, 





All members of the Young Men’s 
Christian Association of New York City 
may be insured for life, health or ac 
cident indemnity at low rates under a 
group plan arranged with the Aetna 
Life of Hartford. The sixteen branches 
in New York have a total of about 15,- 
000 members. It is thought the insur- 
ance inducement will carry the mem- 
bership over the 20,000 mark in a com- 
paratively short time. 

The association in taking this step 
is not following in the footsteps of fra- 
ternal bodies that are based chiefly on 
life insurance. It does not assume the 
risks involved in writing insurance on 
the lives of 18,000 or more men. The 
plan was made possible by arrangement 
with the Aetna Life, of Hartford, which 

ies all the risks and makes a low 


assu 
rate. 

The insurance will be issued in units. 
Fa unit will be divided into four 
ite. as follows: 


(a) $1,000 of ordinary life insurance. 
(b) $2,000 principal amount of ac- 


cident insurance. 

(c) $10 a week accident disability 
indemnity. 

(d) $10 a week indemnity for dis 
ability from any ordinary illness. 


No medical examination will be re- 
quired, unless the family health history 
of a member is suspicious or something 
else appears in the application which 
calls for an examination. Any member 
may take a half-unit or any number of 
units up to seven and a half. He can 
take from $500 to $7,500 of life insur- 


an ind accident and health in pro- 
portior For preferred risks, the 
c will be below the schedule 
rat and the reduced rate will be 
continued to evary insured man as 
long as he remains a member of the 
Y. M. C. A. of this city. If he drops 


his association membership, he will 
ha to pay the full insurance rate to 
h his policy. 

MAKE DOUBLE INCOME THE MARK. 





(Continued from page 3.) 
known him as a man who worked weli. 
In fact, Mr. Coffin said that Mr. Wynn 
I spent a more cheerful day than was 
his last day here on earth, and that this 
was only possible because of a knowl- 
edge that he had acquitted himself 
faithfully of the trust assumed. If you 
would see some measure of the results 
of his labors, said Mr. Coffin, look 
around you here to-night. 

Oldest in Service. 

Vv. L. Stanton, general agent for 
Georgia, the oldest representative of the 
State Life in point of service, responded 
to the toast: “The Vista of the Years.” 
He spoke.of the reasons which prompt- 
ed him to join forces with the Com- 
pany in 1897 and the great battle of the 
earlier years due to the bitterness of 
competition. His chief medium for 
combatting this competition was a prac- 
tice of collecting premiums with the ap- 
plication. This gave him an advantage 
over the twister. If asked to give one 
reason for the great success of the 
State Life in the face of such strenuous 
end unfair competition, Mr. Stanton 
said he would name that of Loyalty of 
the officers and field men. In closing, 
he recited an original poem “On the 
Firing Line,” which “brought down the 
house.” 

“The Lone Star State.” 

In introducing J. W. Popham of Dal- 
las, Manager for Texas, who responded 
to “The Lone Star State,” Mr. Coffin 
said that Popham had an “Empire for 
his territory and an ocean of enthusi 
é for his main spring.” The 
Speaker said he would despair of doing 
justice to his subject. Only one star, 








he said, possesses more lustre and wiil 
shine more beautifully through the ages, 
and that is the Star of Bethlehem. 
Texas, he said, can boast of its snow 
caps and its sunny plains; its seas and 
mountains, the greatest coastline. In 
fact it is an empire of unlimited possi- 
bilities, Twenty million bushels 0‘ 
wheat; forty million bushels of oats; 
one-third of the cotton crop of the 
United States, to say nothing of its 
vast productions of vegetables, alfalfa 
and cattle, give some idea of its re- 
sources, and yet only a start has been 
made. 

Mr. Popham introduced several of his 
agents—and be it said that they were a 
fine bunch; young, enthusiastic, loyal 
and full of vigor—who have made re- 
markable records. 

One of his agents paid for over 
$100,000 life insurance in addition to 
raising 2,400 bushels of oats and 59 
bales of cotton on his farm. 

Another—E. A. Carpenter—won the 
gold watch offered for the largest per- 
sonal production during the first ten 
days of June. Mr. Carpenter secured 
$66,000 for the period. 

Ten Days Record. 

At this period in the program Mr. 
Coffin gave the details of a contest for 
new business for the first ten days of 
June, the prize being a gold watch. He 
said the purpose was to afford an in 
centive for special effort prior to de- 
parture for the convention so that the 
results for the month might show a fair 
average, nothwithstanding the break 
caused by the convention. The total pro- 
duction for the ten days referred to was 
$614,500, Texas taking front rank with 
over $200,000. 

As above stated, Mr. Carpenter won 


the watch with $66,000 personal busi- | 


ness. 
ner expressed appreciation and said 
that he believes success is possible. To 
use his own words: “We can if we try, 
but we must get out and work.” 
Uniqueness of the State Life. 

The above was the topic allotted to 
C. H. Beckett, actuary of the Company. 

Mr. Beckett said that the State Life 
was unique in that it has been a pi- 
oneer and has found it necessary to 
blaze the trail. Prior to the formation 
of the State Life, he said, the possibility 


of Indiana possessing a life insurance | 


company was a subject for ridicule. The 
company paved the way and now the 


Mr. Carpenter in a modest man- | 





Hoosier State boasts of many progres 


sive institutions. 


In his opinion the State Life has been | 
the greatest pioneer in the past half | 


century. To it has been allotted the 
task of overcoming obstacles and pav- 
ing the way for other companies. 

Two features he emphasized as indi- 
cating the results of pioneer effort on 
the part of the State Life. 

First, the preliminary term method 
of valuation, which he deems the most 
scientific. While the idea was not orig- 
inal with the State Life. he said that 
so far as he has been able to ascertain 
the State Life was the first company in 
this country to demonstrate its practi- 
cability, and that in the face of great 
opposition. Now he said over 200 com- 
panies use this method of valuation. 

Second, the State Life pioneered in 
bringing about the enactment of a com- 
pulsory State deposit law, which has 
been adopted in many States, and which 
has been of great benefit in building up 
the company. 

Vice-Pres. Coffin Says “Good-Night.” 

Mr. Coffin, in his logical and _ per- 
suasive manner, summarized the events 
of the two days’ meeting, paying a beau- 


tiful tribute to the character of the 
men. He stated that the conduct of the 
men had attracted attention of the 


people of this city: that the State Life 
had never in its history had such a 
gathering of field men, and that every 
man was in attendance at every meet- 
ing and inspired the officers and di 
rectors of the Company because of their 
intense interest and sincerity of pur- 
pose. 

He spoke most eloquently of what 








you write. 
yourself by working for the 


agents are saving money. 


(Vice-President and 


"THE general agent is making a profit on every case 
Why not make this extra commission 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. 


Write FRANK A. WESLEY 


Director of Agencies) 
for agent’s contract 
Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 


Our 








all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 








sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 
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The Texas Life Insurance Company 
OF WACO, TEXAS 


Is the pioneer life insurance company of 


ATTRACTIVE POLICIES and LIBERAL CONTRACTS 


the Southwest 





he called the “Double Income,” the 

income of trade and the income of life, 

heretofore referred to in this article. 
When Discouragements Come. 

Mr. Coffin spoke of the discourage 
ments that come to the agents in the 
field, and said that he knew very well 
that) the life insurance agent’s task 
was an arduous one, and from a diffi- 
cult situation, and that they would 
frequently return to their homes dis- 
couraged because of failures where 
they had expected successes, but when 
they reflected upon the character of 
the great work in which they were en- 
gaged, they then received the com- 
pensation of the income of life. The 
speaker illustrated 
by the very touching story of Elijah. 
After one of Elijah’s great conquests, 
he became deeply discouraged and 
went a day's journey into the wilder- 
ness and came and sat down under & 
Juniper tree; and he requested for 
himself that he might die; and said: 
“It is enough, Oh Lord, take away my 
life: for I am not better than my 
fathers.” And Elijah was deeply de- 
pressed and he went into a cave. But 
the Lord said unto Elijah, that there 
were 7,000 men in Israel who had not 
bowed the knee to Boal. 

State Life Spirit. 
Mr. Coffin paid a most fitting tribute 


to the spirit of all the people who 
work for the State Life. He said 
that it was in the very spirit of 


“discouragement” ’ 





MEN WHO CAN 
DO THE WORK 


are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

thoxe who can produce applica- 
cations and collect premiums. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Frep E. Ricuarps, President 


ALBERT E. AWDE, Supt., 
296 Congress Street, Portland, Maine 


Address 











that when men or 

employment from 
the State Life, it was understood that 
even though they might be assigned 
certain regular tasks, every employe 
was expected and would work for the 
State Life in whatever capacity it 
might be found that work was to be 
done. 

The meeting adjourned after Mr. 
Coffin, had bid the men godspeed on 
their return home, and assured them 
that the close contact between the 
men in the field, the officers of the 
Company, the Board of Directors, and 
the employes of the State Life, would 
enable them to work together to a 
better purpose in the great work in 
which they are unitedly engaged. 


the institution 
women received 
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IDBALS WERE ITS FOUNDATION 





UNION CENTRAL’S ACHIEVEMENT. 





Completion of Home Office, Cincinnati’s 
Greatest Building, recalls Com- 
pany’s Development. 


The completion of the new home of- 
fice of the Union Central Life Insur- 
ance Company, which js Cincinnati’s 
handsomest and largest office building, 
recalls the wonderful growth of this 
company and the fact that it has 
achieved in a remarkable manner the 
highest ideals of its founders. The com- 
yany will move into its new quarters 
about July 1 and will occupy from the 
eleventh to the eighteenth floors. The 
seventeenth floor is given over largely 
tu a handsome assembly room where 
agent’s gatherings will be held. 

It was early in the year 1867 that a 
number of prominent and greatly re- 
spected citizens of Hamilton and Cin- 
Ohio, took up the organiza- 


cinnati, 
tion of a life insurance company. 


Among them were Dr. J. P. P. Peck, 
Isaac Williams, J. W. Davis and Peter 
Murphy. All of these gentlemen were 
identified with the Methodist Episco- 
pal Church and it was in the rooms of 
the Methodist Book Concern in Cin- 
cinnati that the first meeting of the 
organizers was held. 

These men had high ideals as to the 
operation of a life insurance company 
and the ideals were put into practice 
and are still a part of the principles 
of administration of the company. It 
is a curious and fitting coincidence 
that Jesse R. Clark, president of the 
Company is the son of one of the 


founders, the late Bishop Davis W. 
Clark, of the Methodist Episcopal 
Church. Jesse R. Clark entered the 


service of the Company in 1873. On the 
death of John M. Pattison in 1896 he 
was elected preside nt. 

Elbert Pike Marshall, the present 
vice-president, was first employed by 
the Company as assistant secretary in 
1869, and has been in the service of 
The Union Central ever since. In 1891 
he was vice- 
president in 1906. 

In the life insurance world the 
Union Central Life is remarkable for 
its low cost life insurance, The fidelity 
administration throughout its 
entire history is reflected in its high 
dividead returns to policyholders and 
the efficiency of its financial adminis- 
tration is shown in an unsurpassed in- 
terest return on its investments. 

The Union Central now ranks seventh 
American life insurance com- 
amount of insurance in force, 
three companies which do 
strial and ordinary business 
1912 was the most prosperous 

history, the new insurance 


made secretary, and 


of its 











vr n and paid for being over $48,- 
0,000 A record of the company’s 
zrow:h from 1867 to 1913 is as follows 
Year Asse Insurance in Force 
1867 133.004 $ 1,000,000 
74 1,000,000 11,000,000 
K4 2 200.000 14,000,000 
“4 5,500 000 41,900,000 
94 2 50 f) 75,000,000 
TK98 20. 700.000 120,000,000 
1902 2 900.000 152,000,000 
1906 55.600. 000 242,000,006 
1910 1,200,000 303,000,000 
912 93,053,614 347,939,204 


CONSTITUTED WAIVER. 
When Overdue Premiums Were Accept- 
ed, Company Could not Cancel 
When Death Occurred. 


When overdue premiums were ac- 
cepted by the company, it could not 
cancel policy when it became a claim, 
the acceptance of the overdue pre- 


miums constituting a waiver of the 
cancellation clause. This is the opin- 
ion of the Kansas Supreme Court, the 
distinction being made that the habit- 
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ual acceptance amounted to waiver. 

The case was that of the heirs of Ed- 
win H. Fern against the Northwest- 
ern National Life. A judgment for 
$600 against the company was affirmed. 
The evidence showed that Fenn held 
a policy on which the premiums were 
due the first of each month. He had 
been making a practice of paying them, 
however, about the twentieth of each 
month, and had paid his premium late 
in the month before he died. His 
death occurred December 6, 1910. On 
December 13 tender of the premium 
for December was made and refused, 
the Company notifying Mrs. Nellie 
Fenn, the beneficiary, that the policy 
had lapsed. The court held that the 
Company through accepting premiums 
some time after they were due each 
month, had waived its right to cancel 
the policy when death occurred and 
sustained the judgment. 





MUST NOT DISTRIBUTE FUNDS. 


Royal Arcanum Restrained From Tak- 
ing Step by Opinion of Massa- 
chusetts Attorney General. 
Attorney General Swift of Massa- 
chusetts has rendered an opinion at 
the request of Commissioner Hardison 
answering the following queries of 

counsel for the Royal Arcanum: 

(1) As to whether that society 
has the right to use its emergency 
fund to pay to present members sev- 
enty years of age or upward upon the 
surrender and cancellation of their 
benefit certificates, and the execution 
of a release of all of their rights and 
privileges as members of the order, or 
is the permission granted by the statute 
limited to future entrants who contract 
for the payment of such old age bene- 
fits, and make proport:onate contribu- 
tions therefor? 

(2) If the present widows’ and or- 
phans’ benefit fund and emergency fund 
may be used to cancel outstanding 
certificates, may it not also be applied 
in settlement of the contingent liabili- 
ties upon certficates issued to mem- 
bers sixty-five years of age and upward, 
where no temporary or permanent 
physical disability exists? There is a 
contingent liability upon the part of 
the society to pay the certificate of 
every member who attains the age of 
sixty-five years, and unless suspen- 
sion occurs, the same will inevitably 
ripen into an actual liability. Now 
for the purpose of compromising such 
liability, may not both parties to the 
contract mutually consent to terminate 
the contract and use the death benefit 
fund for that purpose? 

The attorney general holds with ref- 
erence to both questions that the pres- 
ent laws of the society do not allow 

diversion of funds in question for 
the purposes desired. The second 
ion is answered in the negative. 


Cincinnati Men Have Outing. 





The Life Underwriters Association of 
Cincinnati held an outing Tuesday at 
Coney Island where members lined up 
in a baseball game for the closing event 
of the season. The game was followed 
by dinner and a business meeting. 

H. H. Condict at Schenectady. 

Henry H. Condict, superintendent of 
agencies for the Mutual Life in the 
southern Ohio department, has been 
transferred to Schenectady, N. Y., as 
district manager. 

Pittsburgh Life at Chicago. 

W. T. Terrell, formerly with the Con- 
necticut Mutual Life at Chicago, has 
been appointed as manager at the new 
Chicago office of the Pittsburgh Life 
& Trust. 





The Pacific Mutual Life is preparing 
'o write group insurance. 








Subject Comes up at Closing Meeting of 
New York Association—To Elect 
Convention Delegates. 





The Life Underwriters Association of 
New York will hold the closing meet- 
ing and luncheon of the season June 
24 at Kalil’s. At this meeting dele- 
gates will be elected to the convention 
of the National Association at Atlantic 
City, September 16, 17 and 18. There 
will be a record attendance of New 
York and Philadelphia life insurance 
men at the National convention, which 
gives every indication of being the great- 
est ever held by the Association. 

The suggestion of organizing a daily 
luncheon club in connection with the 
New York Association will be discussed 
at the meeting on the 24th inst. Many 
favor this plan, the idea being that 
the life underwriters of New York 
might very profitably be brought to- 
gether every day by having a common 
place to take luncheon where they 
would be sure to meet a large number 
of their fellows without previous ap- 
pointment. The plan has many adher- 
ents and the subjects will be thoroughly 
discussed as a possible innovation for 
the coming season. 


INCORPORATED AT CONCORD, N. H. 


United Life and Accident insurance 
Company to Write Life and 
Casualty Business. 





A number of prominent business 
men have incorporated the United 
Life and Accident Insurance Company 
of Concord, N. H., the capital of which 
is to be $250,000 with a like amount 
of surplus. In addition to life insur- 


MAY FORM DAILY LUNCHEON CLUB 


! 


| 
| 





ance, the Company will transact gen- 
eral casualty business and will issue} 
surety bonds. 





Columbian National Leaves Michigan. 


| 
| 
| 
| 
Because of the unsatisfactory experi- | 
ence in that- State, the Columbian | 
National Life of Boston has withdrawn 
from Michigan. W. W. Tate, of 
Chicago is manager for both Michigan 
and Illinois. 











HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000 000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most cop- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron,”’ 1-25-13 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 
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UNEXCELLED IN 
Favorable Mortality 


—AND— 


Economy of Management 





Provident Life 


AND Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W. S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 








Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 


The Company whose better selling policies earn most for you in the 
The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 





- New York, N. Y. 


- oe: 
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June 19, 1913. 


10 THE MAN WITH INSURANCE 


RARELY TAKEN OUT VOLUNTARILY 
And on This Fact Hangs a Reason for 
Considering Your Argument for 
Additional Protection. 











Often when an agent knows that a 
certain policyholder should have addi- 
tional protection and is well able to 
take it out, he finds some difficulty in 
presenting his case in a conclusive way 
The matter of approaching old policy- 
holders for additional business is very 
hard for some men although it is a mat- 
ter of fact that there are a considerable 
number of life insurance men who get 
the greater part of the business from 
old policyholders. 

In discussing the many with insur- 
ance, Vice-President Thomas A. Buck- 
ner of the New York Life said recently: 


THE EASTERN 
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son has a reputation as a personal 
producer and was for years a State 
agent in Oklahoma for the Mutual 
Benefit Life. 





WOULD MEET AT SAN FRANCISCO. 





Oregon Association Passes Resolution 
Urging National Convention 
There in 1915. 

The Life Underwriters Association of 
Oregon at their meeting held in honor 
of Neil D. Sills, President of the Na- 
tional Association adopted the follow- 

ing resolution: 

“Whereas, The International Exposi- 
tion to be held at San Francisco in 
1915. in its scope, significance, and 
World-wide interest, transcends any 
celebration heretofore projected, and 

“Whereas, The citizens of San Fran 
cisco and the State of California ara 
giving a splendid example of patriotism. 
liberality, enterprise, and energy in 








TO WRITE STANDARD RISK8. 





Progressive National Life of Chicago, 
Being Organized—To Sell $250,000 
in Stock. 





Chicago is to have a company which 
will specialize on sub-standard risks. 
According to the present plan it will 
be known as the Progressive National 
Life Insurance Co. It is planned to 
sell $250,000 in stock. A license will be 
asked for when $100,000 capital and 
$50,000 surplus has been paid in. 

There is a selling corporation known 
as I. C. Newman & Co. who hold the 
contract for disposing of the stock. 

The Progressive National life will 
write colored risks as well as sub- 
standard. It will have a dual agency 
system, one devoted to the sub-standard 
business which will have agents of 
other companies as brokers and an- 
other organization for colored risks. 
The promoters point out that the old 

















THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law,. and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 



















































“After he has given you various rea their preparations for making the Ex- line companies during 1911 rejected Assets Jan. 1,1913..... $61,418,397.99 | 
sons and excuses for not increasing his position the greatest event of modern *2°9,000,000 of business. The plan is Llabilities.............. 57,320,687.56 
protection, knowing as you do that he times in the World’s history of peace ‘ arene oe ee ee he | | 
is more than able to do so, ask him in and progress, and are entitled to the standard and colored risks. Alfred D. F Presid 
. tactful way a few questions. active co-operation and support of the — —— . oster, rest pent 

“Did you take the insurance you now W0le country, more especially so of Missouri State’s New Actuary. D. 5. Appel, Vieo- President . 
Lave voluntarily? Did you walk into ‘Be Cities of the Pacific Coast, close J. A. Barbey, Secretary 
an office and ask for it? He’ll prob- a in ais av. the re and George Graham, Jr., actuary for the Wm. F. Davis, Asst. Secretary 
ably say ‘no.’ But some agent probably — agent advantages which will jilinois Insurance Department, has been J. G. Wildman, Asst. Secretary ' 
insisted that you take it, did he not? Daturally result from the immense a8 appointed actuary for the Missouri 
Yes. And you have put good money in- S@™@>IY and the directing of the atten- state Life Insurance Co. of St. Louis. 

Me a a y 12° tion of intellect, energy, and capital 1 ' ee ae EDWARD W. ALLEN, Manager 
to it for some time? Yes. Then { , , p Mr. Graham has a high standing in his 220 Broadway, New York | 
: gt sag ‘,4, loward the development of our re- profession and is a worthy addition to . 
must judge by that that you appreciate sources the staff of tl seo, Ti “oad ; LATHROP E. BALDWIN, Manager | 
what you have. Right, am 1? Then mas , = m sa" Ane Stal of the progressive Missouri 141 Broadway, New York : 
you must admit that you now thank the , Be It Resolved, That it is the sense State Life. CHARLES H. STRAUSS, General Agent ; 
man who insisted that you do the thing ©! this meeting that the meeting of the 200 Fifth Avenue, New York ’ 
you did, and what you should have done National Association of Life Under- ae ee oe ’ 
voluntarily writers in 1915 should be held in San 
Xe a I do not wish to dictate how ey Pe eee qo a N q ‘ 
. ms , ciation of Life Insurance Underwriters t | L f | C 4 
you shall use your money, for your suc- pe and are hereby requested to hold a 10na | e nsurance om pany ' 
cess in business proves that you know their 1915 meeting in the City of San PURELY MUTUAL CHARTERED 1848, ' 
a 4 ee ee eo ee tesmecnete oe — yo pace Jos. A. De Boer, President 
wan orcs , nce, bu sur y i n ; ier ‘ ; 

you and I will both be benefited by poagreegy | the Exposition” — The following significant figures are quoted from the company’s , 
focusing your mind on the question of pat i sixty-third annual report: i 
protection, because, when engaged with DIVIDENDS PAID TO POLICYHOLDERS 

other affairs each day, you do not think FEDERAL LIFE’S CONVENTION. 1908 $279.808.14 
of or look at this matter in the same d 1909 530.213.19 
light in which we do who are in the Second Annual Gathering to be a Gala 1910 771.2954.39 | 
business. Event With instructive and 1911 878 739.07 / 
“ae 0 , { 

“Consider now the matter of pre Entertaining Program. ei ee rm . ‘ 1.038. 82.11 
miums, their value to your estate dur- - agg a : ccounted for in liability and reserved for 
i life, and compare these trifling The Federal Life of Chicago at mak- dividend poyments in 1913 053,174.50 

5 ’ Ms . " rs — ; a Ss 7 > se nh- 
yearly amounts with the value of tho a ee ee ee sues This demonstrates low cost protective service and is sustained by a strong asset and 
face of the policy when you are dead. Ming nt yen 14. 15 and 16 N insurance composition, If interested, address ! 
You'll admit that your estate will not : _ ® : -7o apa ) , F — - , , 

I ee orth as much six months after pam most interesting and Se ae _— EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 

aig a “ee : : “Te is ised and all of the com- 

are gone as it was six months before. ®T@™ 1S os Poe 

You wouldn’t for a moment think of Pays representatives are enthusiasti rainy : . | 
s ; i - . @ally working to qualify for the annual FOUNDED 1868 i 

selling it out now for ten or twenty per event. President Isaac Miller Hamil- e ef } 

y ise _w you? Then why x : 2 N t | Lif | (; 

Iot your family run the risk of sustain tM Will present each member of the ational Life insurance Lompany 

ing so grievous a loss? To lay aside ee ee eee “ 4 Of the United States of America 

a oa a patie : 2 i is name engraved on the back.) ALBERT M. JOHNSON Ho ffice: 
the premium each year will make no wae oe ee . President “ National Life Bids. Chicago 
appreciable reduction in the value of THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
your estate while you live and possess K Honor rabl and industrious men with or without experience in Life 
your earning powers, which may be cui ro. ee predate specter "are a to Field Represe Tame? th more seat. 
wa Pega as the psedetee eo sia Guests of Life Underwriters Association able contracts for t the right men. Our policy ovtracts are the most 
P Now while Tour mind a5 08 the su ‘i at Sioux Falls—Goes on to = . . Addreas all communications to ROBERT D. LAY, Secretary | 
ject, protect that shrinkage in the value Des Moines. The Emblem of Sound Insurance CHICAGO'S OLDEST AND STRONGEST COMPANY 

and the loss of your 


of your estate, 
earnings, and sign here, so I can make 
an engagement with our examiner to 
‘run over’ you. Do this and I am quite 
sure you will appreciate this additional 
policy just as you do the one or more 
that you now have.” 





Fidelity Mutual Convention. 


The Fidelity Mutual Life will hola 
its convention of agents this year in 
September. According to present 
plans, the company’s representatives 
will meet in Philadelphia September 10, 
going to Atlantic City on the afternoon 
of the twelfth and staying until Mon- 
day the fifteenth. 


Mattison Goes With State Life. 





J. O. Mattison, former vice-president 
and superintendent of agencies of the 
Jefferson Life of Oklahoma, has been 
appointed State agent in Oklahoma for 
the State Life of Indiana. Mr. Matti- 





President Neil D. Sills, of the Na- 
tiona] Association of Life Underwriters 
was the guest of the Life Underwrit- 
ers Association at Sioux Falis, South 
Dakota Monday. Managers and field 
men from all over the State were pres- | 
ent. There was a reception and dinner 
at the Cataract Hotel where President 
Sills delivered an address. 

The Iowa Life Underwriters Associa- 
tion is preparing for a meeting and 
dinner in honor of President Sills who 
is scheduled to be in Des Moines to- 
morrow. J. A. Blum of the Equitable 
and J. C. Clapp of The Prudential are 
in charge of the arrangements. 





Ex-Gov. Carroll’s Company Starts. 





The Provident Life Insurance Co. of 
Des Moines, Ia., the new company Or- | 
ganized with former Governor B. F. , 
Carroll as president, is now ready to | 
open up for business. Practically all | 
of the stock has been disposed of. 








Statement as of January Ist. 
few openings for ambitious, 
ability. 


energetic, 
For further particulars address: 








PAN-AMERICAN LIFE INSURANCE COMPANY 


NE at ORLEANS, 
. H. ELLIS, President 
Has just completed a most Fens business year 
shows a phenomenal record achieved in the Insurance World. 
The Pan-American Life Insurance Company has a 
» Life Insurance Men of character and 
E. G. SIMMONS, Vice-President, 
WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


Its first nine months’ work 
Send for our Financial 

















GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Insurance in Force (Paid for basi») - $16,035,731 
Business Written During 1912 - 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 


$6,539,980 















THE EASTERN UNDERWRITER 





June 19, 1913. 











HINTS TO BUSINESS GETTERS 





Every man either con- 

Calamities sciously or unconsciously 

Used as draws from the experi- 
Arguments ence of others and from 
incidents coming within 
his own range, lessons which have a 
strong tendency to shape his opinions 
and his action. Striking events that 
leave a vivid and lasting impression on 
his mind are powerful incentives in 
this direction. For this reason, the 
skillful and tactful life insurance man 
can make excellent capital out of all 
occurances that impress the mind 
strongly. J. L. Babler, general manager 
of agencies for the International Life 
of St. Louis, speaking on this subject 
says: 

“Do you realize that, no matter where 
your field of operation, the great flood- 
calamity, which carried death to so 
many in the Ohio Valley and along the 
bottoms of the Wabash, can be used 
with startling effects in calling atten- 
tion to the uncertainty of life? 

“It is only in times of great Cat- 
aclysms that wipe out hundreds in a 
twinkling that men can be made to fully 
appreciate how dangerous it is to go 
a moment without the all-embracing 
protection that is afforded by life in- 
surance. 

“I have just heard of a case that 
illustrates the point—or that should 
prove impressive in persuading men to 
insure their lives: Just a few weeks 
before the flood two young men in 
Dayton were discussing life insurance, 
one being favorable and the other rather 
opposed to taking out insurance. Both 
of them were financially pretty well 
fixed. The up-shot of the argument 
was that the advocate of life insurance 
won over his friend, and they immedi- 
ately took out good sized policies. Just 
about ten days after the insurance had 
been completed, the flood came, and 
strange as it may seem, both of these 
young men lost their lives, and left 
families with nothing but life insurance 
to save them from distressing poverty, 
their principal means having been in- 
vested in a stock of goods which was 
completely destroyed by the flood. 

“Every wideawake life insurance 
man knows that he must keep abreast 
of the times and use, right at the 
moment, every happening with a bear- 
ing upon his business—use good fortune 
or bad fortune as the case may be, 
and persuade people to carry life in- 
surance. It is a strange thing, when 
we calmly think of it, that while life 
insurance is the most pressing need a 
man of family can have, yet in almost 
every case he must be argued, per- 
suaded, and someiimes almost forced to 
get into the fold. 

“The point of this letter is that alert- 
ness of mind—readiness to seize infor- 
mation that you get from day to day 
through newspapers and otherwise—as 
well as quickness of action, is highly 
essential to the accomplishment of the 
best results in life insurance.” 

* - 7 

In discussing the person- 

Courtesy al elements that aid in 
and Effort writing accident and 
health insurance, J. S. 

Leath of the United States Health & 
Accident Co. says: I don’t believe I 
will ever forget an incident that oc- 
curred in Chicago some twelve or four- 
teen years ago. A bright, young lawyer 
found himself in possession of a large 
stock of books given to him as a com- 
pensation for services rendered in a 
long drawn out lawsuit. Wishing to 
dispose of them he advertised for book 
agents and one of the cowboy nature 
and disposition came clear from Texas 
as an applicant for the position. Not 
being familiar with the fine points on 
salesmanship, the cowboy asked the 
lawyer to give him some needful in- 
structions, whereupon the lawyer pro- 
ceeded to tell the newly made- book- 
agent to go at the work enthusiastically 
and with a determination to close each 
particular case. He then asked the 
cowboy to practice on him. They -ad- 





journed to a private consulting room 
and promptly the cowboy lit into the 
lawyer with a deluge of words and 
gestures describing the book and insist- 
ing that the lawyer purchase one. Be- 
ing confronted with many arguments 
from the lawyer as to just why he 
didn’t want or need the book, the cow- 
boy being accustomed to get what he 
went after, unceremoniously picked the 
lawyer up, threw him on the floor, put 
his knees on his chest, and with a few 
variations of the cowboy variety, said 
—‘Now will you buy one?” And the 
answer came back in a low, muffled 
tone—‘Yes.” 

Now, this is not the method which 
can be used nowadays in selling goods, 
but I mention it to show the develop- 
ment and progress made in insurance 
salesmanship. Courtesy and effort on 
the part of the insurance salesman 
will accomplish more results than all 
the bulldozing methods put together. 

It took me two years in the business 
to learn that I was wasting a great deal 
of time by telling people what I had 
and the investment I wanted them to 
make. The trouble with me was that 
I didn’t appreciate the necessity of cre- 
ating a desire in others for the insur- 
ance I was selling, but as soon as this 
fact dawned upon me I promptly 
changed my tactics and from that time 
on I have approached every prospective 
policyholder with the assurance and 
confidence that he needed my insurance 
that it was up to me to convince him 
of the fact and get his signature on 
the dotted line. ‘Hammer and Tongs” 
methods are out of date. They have 
been supplanted by courtesy and 
effort. People can no longer be bull- 
dozed into buying anything and it is 
true, for with bulldozing methods 
eliminated, intelligent methods in so 
liciting are advanced, and as a result 
of all this, only the man who actually 
knows his business and can communi- 
cate his knowledge to others can hope 
for successful results. 

In meeting a prospect 1 always suc- 
ceed in gaining his attention by some 
brief direct statement concerning some- 
thing in which he is particularly inter- 
ested. The average man is interested 
in his own business, and his attention 
can be gained by any brief statement 
which involves him or his work. Some- 
times I use this statement—“I will give 
you this $10 bill if you will tell me 
of any investment equal to mine.” 
That gets the prospect into conversa- 
tion and allows me the opportunity not 
only to explain the merits of my goods 
but also to urge upon my listener his 
particular need for them. 

Success always comes to the insur- 
ance salesman who uses courtesy and 
effort. 

a s * 


In discussing the monthly 


A Cure income policy recently, 
and Not Charles W. Scoville, of 
Palliative Pittsburgh, said: = 


really feel that in that 
particular ferm of insurance protection, 
life insurance for the first time is doing 
the real thing that it has been claiming 
to do. We have been saying, protect 
your widows and your orphans, educate 
your children, and to do it we have 
thrown into the lap of an inexperienced 
and untried person a lump sum of 
money. It has not done the thing. In- 
stead of being a cure it has been a 
palliative merely, oftentimes making 
the discase worse. For many and 
many a case has arisen in which the 
receipt of an unusual lump sum of 
money has led to extravagances on 
whatever plane it may be, the little 
thousand dollars to a poor person, or 
the ten thousand to the richer one— 
hag led to extravagances that have 
done harm instead of good and utterly 
defeated the purpose of the insurance. 
I think it is a grave question whether 
our great beneficent cause could go 
ahead much further than it has with- 
out our remedying that thing.” 


“If a man is not an 

When He insuring man,” says C. 

is not an H. DeLano of Chicago, 

Insuring Man “I don’t care whether 

he is young or old, 
married or unmarried, I don’t know of 
any argument that he will respond. to. 
One may focus his strongest arguments 
on him. He may admit them, though 
if he does, he wiil end up by saying, 
‘But, I won’t do anything now anyway.’ 
What’s the matter with this kind of 
man? As near as I can figure out he 
is the man who is made up of beliefs. 
He is the result of impressions, like 
a ball of putty that has rolled about. 
He couldn’t tell you where he got his 
ideas; he doesn’t know; he frequently 
couldn’t fish out a single argument to 
oppose you; his mind is a tangled mass 
like a snarl of yarn. In brief, he is 
not a logical man.” 
* > a 
Too often field men 
Visit Your neglect to visit their 
Policyholders policyholders. Only the 
other day a letter was 
received by The Prudential from a 
business man who had been insured 
several times in The Prudential, asking 
if the man who first insured him was 
still with the Company, and mention- 
ing that he had never seen him since 
he completed that first application! 

The agent is still with The Pruden- 
tial. Had he kepi in touch with this 
policyholder friend, as he should, he 
would undoubtedly have secured the 
whole of his client’s insurance business. 

Too much emphasis cannot be given 
to the importance of keeping in close 
touch with the men you insure. Every 
active representative should keep a 
record of the applications he writes, 
and when the second-year premium 
falls due take a personal interest; see 
not only that the insured pays the 
second premium, but that he is still 
enthusiastic about his policy and 
anxious to aid the man who wrote him. 

It goes without saying that your 
policyholders should be your warm per- 
sonal friends. They can help you many 
times to write new business, not only 
by giving you the names of their 
friends but by acting as “local refer- 
ences” for you. 

The home office endeavors to watch 
the business of every field man. Its 
interest does not stop when the new 
insurance is put on the books. A man’s 
standing is determined by the quality 
of his business, and this, in great part, 
is decided by the way it renews. 

Make an all-round record. Write 
your business in such a manner that | 
your policyholders are glad to see you| 
come back—glad to take personal inter- 
est in your success.—Make Your Policy- 
holders Your Friends. 

- 7. 





Over $104,000,000 in 
Here is interest and dividends 
Your Present will be disbursed by 
Opportunity railroads and _ other| 
corporations during the 
current month. Of this sum, railroads 
will pay $46,400,006, and industrial and 
miscellaneous corporations about $41,- 
000,000. The grand total of bonds of 
every class outstanding, upon which | 
interest is payable in June, is said to 
be $2,512,127,000. Dividend disburse- 
ments are based on a total capitaliza- 
tion of $2,359,017,860. 

This money will find investment 
somewhere. Look to your opportuni- 
ties, Mr. Agent, and claim your share! 

Fidelity Mutual Life. 


A Promising Appointment. 





THE 
MICHIGAN 
STATE LIFE 


DETROIT 
Insurance in force 
over 
$9,000,000.00 

Offers unexcelled Policies and 
splendid commission contracts 
direct with the Company to agents i: 


OHIO--- MICHIGAN---INDIANA 











E. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 


JOHN G. HOY! 
Vice-President 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 














Join the 
Money Makers 





FL !] 1) \ “ 
JAS. A. STEPHENSON 


PRESIDENT 
DALLAS, TEXAS 

















A late appointment by Supervisor of 
Agents Paul Alexander, of the Fidelity 
Mutual Life, from which great things | 
are expected is that of S. Schmidt, | 
as manager of the company for Nortb- | 
ern New Jersey. Mr. Schmidt, who 
has opened offices in the Essex build- 
ing, has been a clerk at the head office 
of the Prudential for several years and | 
is thoroughly imbued with the oppor- | 
tunities afforded in field work. Young, 
alert and ambitious, he gives every 
promise of “making good” in his new 
connection. 


North American 
Life Insurance Co. 


General Agents and District Man- 
agers now considered for choice Terri- 
tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
Commissions. We have the Policies 


that DO SELL. 
We Are The Agent’s Company 
HOW? WHY? Write, or 
Call and See 


G. M. NETTLESHIP, 
Manager of Agencies, 
1333-7 Real Estate Trust Bldg., 

Philadelphia, Pa 
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SCOPE OF INDEPENDENT AGENT. 





Peculiar Attractions of the System 
Which the Metropolitan Life 
has Developed. 





There is something attractive about 
the title of “Independent Agent’— 
something that suggests enlarged 
powers and wider scope of operation 
and enterprise, combined with trust 
and confidence in the men selected for 
the position. 

It is quite probable that there are 
many experienced, trustworthy men in 
the field who are admirably fitted to 
successfully manage Independent Agen- 
and it also likely that there are 


cies, 
scattered localities throughout the 
country, now operated at a _ disad- 


vantage, which offer greet opportuni- 
ties for development with better re 
turns to the Company and to indi- 
viduals. 

Several such localities in the New 
England Territory have been organized 
into independent agencies, and reli- 
able men have been placed in charge. 
These places, being at remote dis- 
tances from local offices and subject te 
irregular train service, made it very 
inconvenient for the Superintendent to 
reach them. Hence their proper 
supervision caused loss of time and 
added expense to that of running them. 
Nor were the results accomplished al- 
together satisfactory. The question 
was, how could better returns be ob- 
tained at less expense, and how relieve 
the Superintendent from unremunera- 
tive labor? Here were spots with ac- 
tive industries, good debit and live in- 
terests, furnishing all the necessary 
elements of success. Should they be 
continued as points attached to dis- 
tricts, or should they be put in charge 
of men who could deal directly with 
the Home Office and act on their own 
responsibility? 

“Make independent agencies of 
them,” said Superintendent of Agen- 
cies Dobbins, “and invite men of ex- 
perience and ambition to apply for 
them.” The improved results fully 
justify his confidence in the men ad- 
vanced to these higher posts, and sug- 
gest the consideration of the plan by 
superintendents in general. 

By advancing men of character to 
these responsible positions, it is ex- 
pected not merely to effect a saving of 
expense, but to increase the industrial 
and ordinary debit, and at the same 
time to offer desirable opportunities 
for expansion and larger emoluments 
to experienced and deserving agents— 
a mutual advantage all round. 

Would it not be well, therefore, for 
superintendents to reconnoiter their 
outlying posts with a view of ascer- 
taining, if there be any that might 
better be separated wholly from the 
district, and operated from the Home 
Office by trusted men as independent 
agents? 

In communicating with the super- 
intendents of agencies in the matter, 
and making recommendations, all de- 
sirable particulars should be furnished 
as to the situation of the place, how 
reached from the local office and at 
what expense, population, nationality, 
industries, amount of industrial and 
ordinary debit, with all other necessary 
details for the intelligent consideration 
of the question and the appointment of 
the right man to fill the post.—Metro- 
politan Intelligencer. 





Will Drop Monthly Premiums. 





The International Life of St. Louis, 
is considering dropping monthly pre 
mium business. This plan was intro- 
duced to assist agents in getting a cer- 
tain class of business but they objected 
to making the collections and the lapse 
rate was high. 





AGENTS THE REAL MAINSTAY. 





Why the Proper Development of the 
Rank and File is Necessary to 
the Company’s Success. 





Without in the least detracting from 
the value, esteem and respect in which 
the efficient superintendent or assist- 
ant superintendent is held, it must be 
acknowledged that the agent is, after 
all, the mainstay of the company and 
of the business. In the aggregate, 
leave him out of our operations and the 
the rest of us, Home Office, superin- 
tendents and assistants would be in 
need of something to do, 


Exit the agency force and at once 
ceases the making of new business in- 
crease. Cut it out and instantly stands 
idle the wheels of company progress. 
From this, and much more that might 
be said in the same line, it is plain to 
be seen that the agency force is a 
prime and vital essential of business 
building. 





| 
It is indispensable and holds in the 
estimation of the company a place of | 


the highest value and importance. 
Hence it is that no part of the staff in 
the field is held in greater regard and 
warmer appreciation than the agency 
force. 


As it was in the early days and | 


years gone by, so it is now and to a 
still greater degree. 
can justly, reasonably and properly be 
done for the good agent in the way of 
aiding him to success is done gladly, 
cheerfully, eagerly. Great progress has 
been made in this direction in 
years. There was a day when an appli- 


Everything that | 


late | 


cant for a position as agent was given | 
a few instructions, some applications | 
and a rate book and sent out to get | 


the business. If he made an im- 
mediate success, he stayed; if not, he 
quit. Thus were many good men lost. 


How different it is today. The new 
man is given thorough instruction be- 
fore starting out, and the company 
conducts a continuous campaign of 
education. Everything that is new is 
brought before the agent to help him 
in his work, new arguments, 
methods, new thoughts, etc. How 
much more, then, should be expected 
of the agent of to-day than of the man 
of a few years back. 

Of course, it is well understood from 
the start that the position of agent is 
not a sinecure. It is fully realized that 
there is no “soft snap” or “E Z street” 
business about it; that in it as in all 
other vocations there are big and 
little lions in the path of progress. 
Consequently everything possible is 
done to minimize drawbacks, to coun- 


new | 


| 


teract difficulties, and to help the agent | 


get out of his position all the good 


there is in it, and that is not a little, | 


as all live agents agree. 

By the term “Good Agent,” we mean 
one who: 

Takes hold of his work with a wili 


and indomitably resolves to surmount | 


all obstacles and succeed. 

Is true to his trust in all respects, 
loyal to his fellow-agents, his assist- 
ant, his district, his company, and who 
scrupulously looks after the interests 
of the people on his debit. 

Thoroughly masters the 
given him to sell. 

Learns more, earns more and there- 
by gets all the benefit possible for 
himself out of the business. 

Treats his customers courteously, 
considerately, kindly, tactfully. 

Studies closely and follows implicit- 
ly, “Instructions To Agents.” 

Responds with alacrity, cheerfulness 
and the utmost good will to every call 
made upon him by the executives and 
those immediately charged with his 
guidance and direction. 

Pursues each day’s work systemat- 
ically so that the greatest amount of 
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The Company By the People 


536 per day in Number of Claims Paid. 


6,765 per day in 


$1,605,814 per 


$256,199.07 per day in Payments to 
Policyholders and Addition to Re- 
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$145,616.61 per day in Increase of 
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(Stock Com pany) 
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For the People 


The Daily Average of the Company’s 
Business during 1912 was: 
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B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 
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Insurance 
The PIONEER Southern Industrial Life Insarance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 
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A. S. HURT, Secretary 
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to prove the salability of our Policies. 
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Surplus to Policyholders 


San Antonio Life Insurance Company, 


HENRY A. HODGE, President 


Insurance in Force, $4,715,584.00 


SAN ANTONIO 
TEXAS 











$388,324.02 2064 policies, with prems., $163,100.92 
GAINS DURING 1912 
Assets Premium Incor Interest Incon I y Reser 
$57,088 47 $18,704.10 $6,806.67 S64 29.10 
INSURANCE IN FORCE, $631,934.01 
GROWTH IN ASSETS 
1910—-$426,085.00 1911—$485,915.57 1912—$543,004.04 
time and money (time’s equivalent)mdrawer of special salary and a 100 per 


will be saved. 

Keeps his enthusiasm constantly up 
to concert pitch and his courage screw- 
ed to the point of invincibility. 

Is quick to see and prompt to seize 
day after day every opportunity that 
offers to improve his account and to 
increase his income and his credit and 
standing with the Company. 

The agent who measures up to this 
bill of particulars, (and in my opinion 
he can), which could easily be extend- 
ed, will be more than a merely good 
agent—he will be a steady producer, 
hewer of lapses and arrears, a regular 


cent. collector—the kind of man the 

company delights to honor; in short, 

what we hope and trust that you are. 
Equitable (D. C.) Notes. 


Medical Director for Amicable Life. 





Dr. John L. Davis, who for 14 years 
served as medical director of the 
Union Central Life Insurance Co. of 


Cincinnati, has become medical direct- 
or of the Amicable Life Insurance Co. 
of Waco, Texas, and will have com- 
plete charge of the medical department 
of the Company and the employes. 
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THE HOME OF NEW YORK. 





If the wonderful success of the Home 
Insurance Company of New York can 
be said to be due to one thing more 
than all other considerations com- 
bined, it would probably be attributed 
to the spirit of cohesion and confidence 
that has always marked its manage- 
ment. Initiative has been encouraged 
in the junior officers who were some 
day to advance in position and respon 
sibilities and assume the direction of 
its affairs. This broad policy which 
has brought out the best there was in 
the Home staff, is a marked feature of 
the administration of President Snow. 
It is fitting that the Home should make 
a hundred per cent. stock distribution 
under President Snow. It is to a con- 
siderable extent his achievement. Yet 
he would be the first to say that tke 
company is bigger than any man con- 
nected with it. 





FACING THE ISSUE. 





Discussing editorially the recent fire 
at Springfield, Mo., the St. Louis “Re 
public” says: 

“Springfield is a solidly prosperous 
city and her resources would not ordi- 
narily be dangerously strained by the 
disaster, serious as it is. But— 

“How will the citizens of Springfield 
provide against the possibility of a like 
loss when they rebuild the structures 
just burned down? How will the mer- 
chants protect themselves as they pur- 
chase new stocks of goods? For Mig- 
souri is to-day a State whose inflam- 
mable property is insured, but whose 
further supply of insurance is cut off by 
the suspension of the insurance com- 
panies consequent on the pasging of the 
Orr law. 

“This ig a question which the people 
of Missouri cannot blink. We must face 
it. We have gone on for some weeks in 
cheerful optimism, trusting that a solu- 
tion would be found before ‘something 
happened.’ The solution has not been 
forthcoming, and ‘something’ has hap- 
pened. And now, what are we going to 
do about it? The money that will pay 
those Springfield losses will come from 
many countries. It will come from 
Germany and England, from Canada 
and from all parts of the United States. 
The insurance business is simply a 
mechanism for distributing fire loss. 
It is to the interest of us all that it be 
distributed as widely as possible. 

“We have heard commendatory men- 
tion of the organization of State insur- 
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ance companies. Suppose we grant that 
this might be so done as to take care 
of minor fires, involving losses of a few 
hundreds or thousands of dollars. Where 
should we be when involving losses of a 
few hundreds or thousands of dollars’ 
worth of property into ashes and the 
cash which the policies called for had 
all to be drawn from the State which 
had sustained the loss? 

“The losses from a fire are many. The 
disorganization of business is a costly 
thing. There ig always heavy direct 
loss also, since no property is insured to 
its value. These losses cannot be di- 
verted or spread out. It is bad enough 
to have them to bear; insurance money, 
at least, should he obtainable else- 
where. The ‘Republic’ is not now dis- 
cussing expedients or remedies. It is 
simply trying, by words of sober warn- 
ing, to break up an apathy on the part 
of the public which is fraught with grav- 
est danger to the business interests of 
every resident of the State. 

“Among the losers by the Springfield 
fire are the owners of a large depart- 
ment store. Their loss is reported at 
$200,000. The store has good credit. 
Its customers are anxious to come back 
to it as soon as it can arrange to re- 
sume business. But it cannot give 
creditors ordinary security if it uses 
borrowed capital, because it cannot in- 
sure the goods. If the management con- 
templates investing the amounts re- 
ceived upon its insurance policies it 
faces the fact that it must carry its own 
risk and run the chance of total loss 
should the disaster of yesterday be re- 
peated. Owing to the insurance situa- 
tion, Missouri is fast becoming a tSate 
in which it is impossible to do busi- 
ness. 

“The State owes to these Springfield 
merchants and property owners to put 
an end summarily to an intolerable 
state of things. The ‘Republic's’ views 
as to remedies are well known. This 
paper strove for a year and a half to 
secure the enforcement of the Oliver 
law’s rate regulation provisions, so as 
to forestall the action which swept that 
statute from the books before its ma- 
chinery was ever put into operation. 

“We are not now holding post-mortem 
examinations of dead laws. We are 
only emphasizing the danger of a situa- 
tion whose gravity is generally ignored 
and calling upon the responsible offi- 
cials for action which shall make pos- 
sible once more in Missouri that protec- 
tion to homes, factories, stocks of goods 
and other inflammable property without 
which credit is dried up and modern 
business activities impossible.” 





Flitcraft’s Manual. 

The twenty-sixth annual edition of 
Flitcraft’s Life Insurance Manual is 
now available. This has long been the 
standard manual of comparisons con- 
taining application agreements and 
complete policy forms of seventy-two 
life insurance companies. The work is 
exhaistive and covers every phase of 
life insurance information that the 
field man could possibly use. The 
Manual contains over 1,100 pages yet 
is of convenient pocket size and bound 
in limp leather. The Manual is a 
veritable encyclopedia of information 
for the life insurance man. Price $3.00. 





D. N. Handy Elected. 





D. N. Handy, of the Insurance Library 
Association of Boston, was elected 
chairman of the Insurance Institute of 
America at its fifth annual conference. 
Other officers are John H. Kinney, of 
the Philadelphia Fire Underwriters As- 
sociation, secretary and treasurer, and 
Edward R. Hardy, of the New York Fire 
Insurance Exchange, chairman of the 
Committee on education. The next con- 
ference will be held in Philadelphia. 





Failure of the Minnesota Legislature 
to appropriate expenses for the commis- 
sion authorized to investigate the con- 
duct of the fire insurance business in 
the State, nulifies the appointment. 
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INVESTIGATION BY PENNSYLVANIA 


Managing Underwriters Prepared for 
a Visit from Keystone 
State Probers. 





As the joint resolution recently adopt- 
ed by the Pennsylvania Legislature for 
the appointment of a committee to in- 
vestigate the conduct of the fire insur- 
ance business of the State, carries with 
it an appropriation of $25,000 for ex- 
penses, the work will doubtless begin 
at an early date, although no definite 
advices to that effect have been re- 
ceived. 

The investigating committee will be 
composed of one Senator, two members 
of the House, and two appointees of the 
Governor. The counsel for the com- 
mittee will be the deputy attorney gen- 
eral of the State. 





PRESIDENT BUSH’S SELECTIONS. 





Personnel of Executive Committee of 
South Eastern Underwriters 
Association Announced. 





President H. R. Bush has made the 
following appointments to the executive 
committee of the South Eastern Under- 
writers Association for the ensuing 
year: 

S. Y. Tupper, John J. McKay, Dan 
B. Harris, W. E. Chapin, C. H. Coffin, 
Milton Dargan, Edward S. Gay, C. J. 
Holman, R. N. Hughs, Clarence F. Low, 
Edward Milligan, W. R. Prescott, Henry 
E. Rees, Edwin G. Siebeis and Edgar 
S. Wilson. The committee wiil elect its 
own chairman. 





W. BENNETT GOUGH DEAD. 





Secretary of Arizona Fire Passes Away 
at His Home in Phoenix—Well 
Known in East. 





Fire underwrters generally but espe- 
cially those located in the East heard 
with deep regret of the death some 
days ago of W. Bennett Gough, secre- 
tary and underwriting manager of the 
Arizona Fire, of Phoenix, Arizona. 

Mr. Gough was especially well 
known in the East, having been suc- 
cessively a field man in this territory, 
a Philadelphia local agent, and a general 
agent. He went to the Pacific Coast 
about six years ago, being called to the 
management of the Arizona Fire two 
years later. A man of courtly manner 
and high principles, Mr. Gough had the 
deserved respect of all with whom he 
came in contact. 





LOUISIANA TAX DECISION. 





Supreme Court Don’t Sustain Separate 
Tax Except in Case of Casualty 
Company. 





The case of the State of Louisiana 
vs. Hartford Fire Insurance Co., has 
been decided by the Louisiana Supreme 
Court in favor of the fire insurance 
companies on the appeal of the tax 
collector from the decision of the lower 
court. The tax collector tried to force 
the companies to pay for a license for 
each kind of business written, such as 
fire, sprinkler leakage, tornado, etc. 

In the case of the State of Louisiana 
vs. Maryland Casualty Company in the 
same court it was held that the pro- 
visions of the same license act com- 
panies doing a life, accident and health 
business are liable for the payment of 
licenses to the State, and if they com- 
bine other insurance business they are 
liable to a second license to the State 
under section 9 of act 171, 1898. 





Insurance Society Officers Meet. 





The new officers of the Insurance 
Society of New York met last week and 
discussed plans for the ensuing year. 
Among those who attended were Presi- 
dent F. C. Buswell, and vice-presidents 
Reid, Marshall and De Leon. 


June 19, 1913. 











OF PERSONAL INTEREST 











In response to the insistent demands 
of a large element of the progressive 
men of his State, Col. E. C. Benton, 
president of the Massachusetts Fire & 
Marine Insurance Company of Boston, 
has consented to become a candidate 
for the Republican nomination for 
governor of the Old Bay State this year. 
A man of high personal and profes- 
sional reputation, popular wherever 
known and a fine campaigner, Col. 
Benton would prove a worthy standard 
bearer for his party and if elected chief 
executive of Massachusetts could be re- 
lied upon to very acceptably fill the 
office. 





H. Yourstone, manager in Brooklyn 
for the Union Central Life Insurance 
Co. is not only a notable persona: oro 
ducer, but he has the valuable and also 
happy faculty of being able to show the 
other fellow how. Mr. Yourstone is 
such a good life insurance man that 
he thinks there ig no business better 
and as a consequence his son carries 
a rate book and what is more, he car- 
ries it for father. A record of the 
Yourstone Agency showing new busi- 
ness written for any month this year 
looks like a family affair. Manager 
Yourstone heads the list for amount 
of business paid for and well up at the 
top is Son, R. C. Yourstone and Brother 
E. S. Ycurstone. It’s a combination 
that spells business. 





F. O. Affeld of the Hamburg Bremen 
Fire sailed Tuesday on the Noordam 
for a trip abroad lasting several months. 





Thomas Bloomfield, general manager 
of the Prudential Casualty Co. of 
Indianapolis, sailed this week for 
Europe. 





President Henry Evans of the Conti- 
nental Insurance Co. arrived from 
abroad on the Imperator the lafest and 
greatest trans-Atlante steamer. 





A. E. Duncan, president of the 
Franklin Fire of Philadelphia is con- 
fined to his home sick. 





Robert D. Brown of the Lumber In- 
surance Co. will travel Minnesota for 
the North America under State Agent 
A. R. Gress. 





WASHINGTON FIRE COMPANIES. 





New Measure Offered in Congress 
Would Regulate Offices in the 
District of Columbia. 


Unlike the Johnson measure which 
seeks to regulate the activities of fire 
insurance companies throughcut the 
civilized world the newly offered Prouty 
bill relates only to companies domiciled 
in the District of Columbia. 


WESTERN UNION MEETING. 





Change from Atlantic City to Lake 
Champlain on Same Dates, 
September 17 and 18. 





The Western Union will hold its 
annual meeting September 17 and 18 at 
the Hotel Champlain, Lake Champlain, 
N. Y., instead of at Atlantic City. It 
was found that the Marlborough- 
Blenheim could not accommodate the 
convention on those dates so it was 
voted to meet at Hotel Champlain 
instead. 








Ask Further Reductions. 





The stock liability companies have 
asked the Massachusetts Insurance De- 
partment to approve further reductions 
in workmen’s compensation rates. The 
companies reduced the rates 25 per 
cent. last February. 





Entry into Massachusetts has been 
secured by the Urbaine Fire, of Paris. 
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PENNSYLVANIA AGE AGENTS MEET 


c. B. LUTZ ELECTED PRESIDENT. 








Local Agents Hold Excellent Meeting 
at Altoona—Officers for 
the Year. 





A full account of the proceedings at 
the conventions of the Pennsylvania 
and New York State local agents asso 
ciations will appear in a special edition 
of The Eastern Underwriter to be 
brought out immediately after the New 
York State meeting at Albany June 24 
and 25. 

The annual convention of the Penn- 
sylvania Association of Local Fire In- 
surance Agents, which was held at Al- 
toona Monday and Tuesday was well at- 
tended; many important matters came 
up for discussion and action. The fol- 
lowing officers were elected for the en 
suing year: Charles B. Lutz, Blooms- 
burg, president; Charles F. Humrich, 
Carlisle, vice-president; W. M. C. Craine, 
Altoona, vice-president; Henry Gold 
smith, Connellsville, vice-president; H. 
M. Bird, Harrisburg, secretary and 
treasurer. 





The executive committee is as fol- 
lows: Frank R. Leib, Harrisburg; C. 
T. Culp, York; H. A. Logue, Pittsburgh: 
Samuel D. Bausman, Lancaster; Jaco 
Gellert, Pottsville. 

LARGE TOBACCO LINE. 








Samuels, Cornwall and Stevens to 
Place Business of American 
Cigar Company. 

Additional evidence of the ability of 
the New York city brokerage firm of 
Samuels, Cornwall and Stevens to 


promptly and satisfactorily handle all 
business entrusted to them is afforded 
through their capture of the attractive 
line of the American Cigar Company. 
The account runs up into millions of 
dollars, plants of the corporation being 
scattered widely about the country. 
The business is of such character as 
to make it very attractive to the in- 
surance companies. 





LAND LAW UNION & ROCK. 





Hall & Henshaw Made United States 
Managers—A. F. Shaw Retains Cook 
County—Pacific Coast Excepted. 





Hall & Henshaw, now New York 
Metropolitan district representatives of 
the Law Union & Rock Insurance Co. 
of London, have been appointed United 
States managers for the Company. 
General Manager and Secretary Alex- 
ander Mackey has been on this side 
for several weeks looking over the field 
and finally came to the decision that 
the Company could not be in better 





hands than its > Mabeetiien managers. 

Under the new management, the 
Pacific Coast is excepted and A. F.| 
Shaw retains’ the Cook County 
(Chicago) agency reporting direct to 
London. The Law Union & Rock In-| 
surance Company was founded in 1896. 
The Company's funds at the close of, 


1912 amounted to £9,579,493 6s. 94d., | 
and its total income to £1,308,187 
13s. 1d. | 

Hall and Henshall were the Com-| 


pany’s United States managers prior to | 
1908, when they resigned the connec: | 
tion to devote their entire energies to 
their other companies. 





| 
PRES. HUGO SCHUMANN DEAD. | 





Long Head of Germania Fire—Rose in 
Service of Company from 
Modest Clerkship. | 





Hugo Schumann, president of ad 
Germania Fire Insurance Company, 
died last week at the residence of his 


daughter, 41 East Eighteenth street, 
Brooklyn. Mr. Schumann had been a 
sufferer from angina pectoris and 


arterio screrosis for about ten years. 
About two weeks ago he had an attack 
and had not been at the office of the 
Company since. 

Hugo Schumann was born in Leipsic, 
Germany, July 14, 1842. He came to 
the United States in 1860, went to the 
Civil War and was honorably dis- 
charged after being wounded. In 
January, 1863, he became a clerk in 
the Germania Fire, later being made 
casher. In 1867 he became secretary 
of the Company, in 1885 vice-president 
and in 1891 succeeded Rudolph Gar- 
rigue as president. He leaves one son, 
Walter Schumann of Mainz, Germany, 
and two daughters, Mrs. Charles Haas 


of Newton Centre, Mass., and Mrs. 
Oscar Faehrmann of Brooklyn. He had 
been living at Frs. Faehrmann’'s house 
since his wife died about three years 


ago. 





UNABLE TO AGREE. 





Uniformity Committee of New York 
State Cannot Blend Individual 
Views. 

Little if any progress toward the end 
sought has been made by the joint 
committee from the four rate making 
bodies of New York State, selected 
some months ago to unify the many 
conflicting rules and requirements of 
the separate governing associations 
here. The State law calls for uniform 
requirements, and it was with a desire 
to comply with the statute, and also 
make for greater con~enience in the 
conduct of the business, that the 

committee was named, 

The Utica, N. Y. agency of the Home 
Underwriters has been placed with the 








A. W. Post Company. 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. That company is certain 
. to be the Continental. 


Western Office 
332 South La Salle St., Chicago 


HENRY EVANS, President 


Home Office 
80 Maiden Lane, New York 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal ageits prove the practical 
value of representing the Fidelity-Phenix 





Western Office 
137 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 
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FIDELITY (FIRE) UNDERWRITERS 


OF NeW YORK 


Backed by almost illimitable re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets 
Policyholders’ Surplus 


Home Office Western Office 
80 Maiden Lane, New York 332 South La Salle St., Chicago 


$42,215,116 
isd eheates $23,589,661 
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FRED. S. JAMES 





Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 


“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS. FRANCE 
ESTABLISHED 18638 


123 WILLIAM STREET 
NEW YORK CITY 


GEO. W. BLOSSOM 
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5. If insurance on building Se mp fire (yen OF 0) dyed accaa duces Where 
plied for give location value thereof ......ccscscccccsseces Amount of loss 
and amount of insurance desired ~~ ....... Was settlement made by the 
Value $ Insurance. companies in which you were insured 

6. If insurance is applied for om (yes or no) .......... 


machinery stock, 


fixtures or 


household I declare that the above answers are 


furniture give value of each separately full and true. Dated at ...........06- 
and amount of insurance desired. BD chvaacveDbessees Secpasamae scweidwes 
Machinery $ Value. ge eee es ~~ 

$ Insurance. Name in full ....... Sed ene aN Kees 
Stock $ Value. (Applicant for insurance.) 

$ Fnaurance. WIROME. io cccics ccnadbe 6 6vidiwasendsne 
Fixtures $ Value. And also unless and until an officer, 

$ Insurance. agent or representative of such insur- 
Household furniture $ Value. ance company or fire insurance broker 

$ Insuranee. holding a certificate of authority as 

7. Have you any other insurance such issued by the Insurance Commis- 
upon property mentioned in the applica) sioner of Pennsylvania shall have 
Se Se ree ee If so, certified in writing that (1) he has ex- 
Riis WR BS ca eee eae . amined such application (2) he has ex- 

8. Give name of company or compa-- @mined or caused to be examined the 
nies and amount of insurance issued by property offered for insurance and (3) 
each. ~ he recommends the issue of the policy 
Name of ‘Co. ......... Amount $...... applied for, which certificate shall be 
Mama of 06. 26s sci oe Amount $...... attached to and form a part of said 
Name of Co. ...... : Amount $... policy and a copy of same shall be de- 
ge. ee: are Amount $...... livered by such insurance company, its 

9. Have you ever been refused in- duly authorized agent or representative 
surance upon any property, real or per- ©! insurance broker to the State fire 

ee ay REINS, Ban COI Oe as marshal at Harrisburg, Pennsylvania, 

10. If refused insurance, give name and shall be in the following form: 
of company refusing same amount _ Certificate to be filled out in ink by 
Beir and reason for refusal......... the local agent. : 

11. Have you ever had a policy can- 1. Have you examined the forego- 
ish so . AEN TI Eee) Sk ie pis bait RNTIEN OE oe pec deecasasaccsss 
If so for what TeaSOn ......scccccee. 2. Have you examined or caused to 
Give name of company .............. be examined the property on which in- 





surance is applied for and into the 








Amount $....... ane 
What business are vou in? condition of the same (yes or no). If 
ratios ; so state condition and value of 
og Rl ai peat oe baal GAME. 6605.06 Powcecses value. 
a a ela ae aa ¥ 3. Have you any reason to believe 
If at any otl er ‘place poe ‘ tim: ‘ig aed that the value of the said property is 
il <¢ a € > ££ 4 e § { > 
Ro ag ae not as great as the amount fixed by 
i GLIUEL ceeoeeseeeseeeseesseseeeeeessecese : : . . 
13. Have you ever failed in busin the applicant in the foregoing applica- 
oOo. c ; vt té ( Ss es . 
. RP ery ore 
Coeneecbsareeounes If so state when gow . ; p a ; : 
nd where (yes or no) 4. Did you inquire into the appli- 
f Ha " ia fi a a ; ionek * cant’s character and standing in the 
1+. ave ou eve ee leciare ad , . ° ° . 
bankrupt (ve: al no) ‘ bs community in which he lives........ If 
bankrup OE OE MOP. cick caactas ri 2 . P 
eae pilches mail een ** so what is the result of your investiga- 
O, ale vnen an ere a ae(ele cea : 
r RGN nore, me 
15. Have you ever iffered loss by - : c . . hy 
: 5. Do you know of any reason why 
== 
| 












































Pyrene Manufacturing Co., 1358 Broadway, New York City 


The Extinguisher 


THE PYRENE FIRE EXTINGUISHER, 


the device in which Pyrene is used, 
is a strongly-built double-acting pump. 
It throws a continuovs stream of 
Pyrene to a distance of thirty feet. 
The Extinguisher is designed for 


strength and ease of operation. 


Pyrene 


Pyrene is a combination of 
gases, maintained in liquid form, with- 
out pressure, and absolutely void of 
moisture. When Pyrene liquid is sub- 
jected to a temperature of 200 deg. F. 
or over, it is immediateiy transformed 
into a heavy, dry, cohering, non- 
poisonous gas blanket. 


powerful 


of one extinguisher 
fire 3,760 cubie feet 
of extinguishing gas are generated. 
The hotter the fire, the greater the 
expansion of gases. 


In its liquid state Pyrene 
neither acid nor alkali. 


When the contents 


is thrown on the 


contains 


Pyrene liqnid does not lose its strength 
or deteriorate with age. 


Pyrene liquid will not freeze at a 
temperature of 60 deg. F. below zero. 
Length 14 in, Weight 5 Ibs. filled. 
Prices $6, $7 and $5. 


Write for information 
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the insurance applied for should not be ‘ 
granted. 
6. Are you aware of any circum. 


stances not disclosed above which might 
have an unfavorably bearing upon the 
desirability of the risk............... 

7. Do you recommend the granting 
of insurance applied for.............. 


Remarks. 


I certify that my answer to the fore- 
goings questions are full and true. 


Address.. 

WHHROGE  ..c2cc0 
Provided, seneeen that contracts of 
fire insurance or agreements as to such 
contracts may be entered into for a 
period not exceeding seventy-two (72) 
hours to cover any increase in the 
stock of merchandise of any public 
service corporation store, warehouse or 
manufactory upon the presentation by 


the owner of such merchandise or his | 
representative to a duly authorized 
officer, agent or representative of the 
company or companies making such 


contract or to any fire insurance broker, 
holding a certificate of authority as 
such issued by the Commissioner 
of Insurance of Pennsylvania of a bona ( 
fide invoice of bill of lading from the ( 
shipper of any such merchandise and a 
copy of said invoice of bill of lading 
shall be attached to and made part of ( 
such contract an@ notification thereof 


shall be delivered by such insurance 
company its agent or representative or f 
insurance broker to the State fire Mar- ( 


shal at Harrisburg, Pennsylvania, which 
shall contain the name of the Insured 


the date of contract or agreement, the 

value of such merchandise and the i 

amount of insurance issued thereon. j 
Section 2. Any insurance company ( 


which shall make any contract of fire 

insurance to be in force and effect for 
more than seventy-two (72) hours from 
and time of its delivery or any agree- 

ment to make such contract before (1) 
the applicant for such insurance or 
his duly authorized agent or representa- ’ 
tive shall have signed and delivered ( 
the application in writing or the invoice 
or bill of lading required by section one 

(1) of this act and (2) an office. agent 
|or representative of the company mak- § 
ing such contract or broker holding a ( 
certificate of authority as such issued I 
by the Commissioner of Insurance of 

Pennsylvania shall have made the cer- 
tificate required by the provisions of 

said section (1) shall forfeit and pay 

into the State Treasury of Pennsyl- 

vania the sum of one thousand ($1,000) 

dollars for every such contract or agree- ( 
ment to make such contract so made 
| to be recovered at the suit of the State 
|Fire Marshal as other debts are by 
| law recoverable and in addition thereto 
|any officer, agent or representative of 
|} any insurance company or any broker 
|}holding a certificate of authority as 
|}such issued by the Commissioner of ¢ 
| Insurance of Pennsylvania who shall 
make any contract of fire insurance 

contract to the provisions of this act : 
shall be guilty of a misdemeanor and 
upon conviction be sentenced to pay a 
fine of not less than one hundred dollars 
| ($100) nor more than five hundred 
dollars ($500) or undergo an imprison- 
ment not exceeding three months or 
either or both at the discretion of the 
court. 

Section 3. Any person or persons 
who shall fraudulently make, sign, alter 
or utter or be concerned in the fraudu- ( 
| lent making, signing, altering or utter- 
ing any false or misleading application 
for fire insurance or any invoice or Dill 
‘of lading required by the provisions of 
this act shall be guilty of a misde- 
meanor and upon conviction be sen- 
| tenced to pay a fine of not exceeding 
five hundrded ($500) dollars, or under- 
go an imprisonment by separate and 
solitary confinement at labor, not ex- 
ceeding one year or either or both at 
| the discretion of the court. 

Section 4. All acts or parts of acts 

inconsistent herewith are hereby re ( 
pealed. 











BROKER FLEECES ASSURED Sts!,~cssc, 2201 20000 


But Works a Flimflam on In- 
nocent Policyholder. 


jadelphia, June 18 (Special).—An 
ple of the practices by a certain 
ent in the fire insurance business, 
are bringing discredit on com- 
and brokers alike, was worked 
his city recently and is now the 
ject of discussion in a number of 
s where threats are made to “clean 
the broker involved. 
this loss there were two policies 
contents for $2.500 The a 
i and adjusters settled the loss 
jut the presence, assistance oO 


t ' op ration ¢ the brok - 
either directly or indirectly. Proofs 
! and signed At this point, 


broker in the case brought to the 
d two papers and told him he 
sign them in order to get his 
from one of the companies. 
:pers looked all right to the a 
1, who had never had a loss before 
as not familiar with the procedure 
ttlement, and he signed as re- 
ed. Having secured authority to 
the collection, the broker later 
1 ¢ r to tl a ired the amount 
ettlement less 10 per cent. 
result of this transaction is that 
sured gets the opinion in his 
alines with insurance men, that 
ne is a crook and frames up to 
e best of him. He was entitleu 
| settlement as adjusted and would 
got his money except for the 
ference of the crooked broker. Ad 
s all know that this practice is 
yn and is practically an every 
currence. The as i does not 
any distinction, however, in form- 
is opinion of the business and the 
in it. The next ti he has a 
and he is apt to have one very 


ftor 















sure 





ch al exper 
take good care to go the broker 

atter in the matter of crooked 
<ing his proof of 1 





ms to be nor ly, beet 

T 1? d paper from i¢ < 
which entitled him to ten per 
on the settlement There was 


resentation, but in any criminal 
it would amount simply to a 
on of veracity between the two. 
anies would refuse to deal with 
who have questionable reputa- 
ome eorree ry) i la 
prevailing public opinion con; 
ng the business 


1 . 
tiny t he ma 


Steadily Adding to its Strength. 
y Gg g 


foreign reinsurance com- 
ransacting business on this 

of ‘he water, none is better known 
higher repute than the Rossia, of 

Petersburg, Russia, of which Carl 
turhahn, of Hartford, is the United 
manager. The home office 

s of the Company for 1912, which 

now available, tell a story of 

ity and progress that will be 
fying to all interested in its wel- 





comparison of the 1912 returns 
those of the previous year show 
Its as follows: 


Dec. 31, Dee. 31, 
1912. 1911. 


50d Wea $52,454,676 $47,999,131 
road _ securi- 
Municipal 
ids, ete. .. 
estate, house 
yper.y, unen- 


! 
2 


30.604 15,352,401 


nbered ..... 13,274,211 11,868,318 
EES ORE 7,455,282 7,954,898 


mortgages 

real estate 3,723,564 3,325,400 
ns on policies 
ued by the 
ompan y's 
ife Ins. Dept. 4,782,603 4,654,030 
er assets..... 2,688,412 4,844,183 





funds aggregat- 








Peery errr 37,603,408 35,537,130 
Reserve for claims 

in suspense ... 3,435,493 2,823,018 
Special serve 

Ne aes : 1,50 1 1,212 138 
Profit 37 604,653 





WISCONSIN AGENTS COMMISSIONS. 


Law Enacted Requiring the Filing of 
Schedules and Publication by 
Insurance Department. 

The Wisconsin Legislature has passed 
and Gov. McGovern has signed the bill 
relating to compensation of fire insur- 
ance agents, which requires that the 


companies shall file schedules of com- 





missions paid to agents in the State 
and also calls. for their publication in 
the annual report of the insurance com 


missioner. Any salaries need not be 
specified. The law reads as follows: 
An act to create section 1977a of the 
statutes, relating to the compensation 
of fire surance agent 
Section 1. There is added to the 


d: Seec- 





statutes a new section to 
tion 1977a. 1. Every com 





any shall 


at or prior to the fil of its applic: 

tion for license or any renewal thereof 
file a schedule of percentages or kinds 
of commissions paid to its agents with- 


in this State; provided that the ar 
of any fixed salary need not be specified 





The annual report of the com- 





missioner of ins shall specify the 
ommissions } i ] State b h 
0 sucn con 

Sec n 2 ] i hall tak ¢ 
nd be in force from and after it 
assage and publication 


POOR WIRING AT HUNTSVILLE. 


Insurance Inspectors Find Much to 
Criticise in Alabama 
City. 

4 committee representing the Ala 
bama Fire Protection Association spent 
Thursday maki i 
Iuntsville, and incidentally learned 











that only 10 r cent. of the objectio 
able features found when the A ‘ 
tion met and inspec 1 tl ci ] 
mmer had been removed The h da 
ling of 011 ] the n 1 in 
hich ¢ rical is ) 
found to be r nab o th 
insurance 1 E il h 
een il illed iihout r l 

ifety of buildings rl ) 

sk for th i f ( 

r elec 1 te e « r of 
t l or in Mi i vill also 
SK ] é1 men Ol ¢é ( il 
ulating th 1andling of 3 i 


(Continued from page 1. 


shals is the admission always brough 
out by the defen: that the marshal 

office is supported by a special tax 
evied upon the insurance companies, 
and the impression thereby conveyed 


to the jurymen that the State officers 
are in leag ith the underwriters 
defraud poor claimants. If the 

marshals were paid out of the gen 
State revenues, the result of th 
activities would be vastly more effec- 





e W 





tive. 

Over thirty States have now fire mar- 
shal laws and others will doubtless 
adopt them. The cost to the companies 
for the support of such offices varies 
from one-eighth to one-half of one per 
cent, of the premium income in the re- 
spective commonwealths 





The plant of the Palmyra Wood 
Works Manufacturing Company at 
Palmyra N. Y., was destroyed by fire 
on Saturday last, despite the activity 
of the local fire department. The fire 
fighters were hampered by a scant 
water supply and had to depend large- 
ly upon their chemical apparatus. The 
property burned was valued for $35,000 
and was insured for nearly that sum 
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FIRE, TORNADO & Al 


American of Newark 


Chartered in 


Capital Stock 
Liabilities 


Special Reserve 


Net Surplus 























are issuing 


insurance is 
prohibited by law in Wisconsin. 














JOHN C. PAIGE CO. 
INSURANCE 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


Cor. Willian 
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FURTHER MISSOURI MUDDLE 


ARE NOW CITED TO SHOW CAUSE. 








Supt. Revelle Don’t Wait Result of Quo 
Warranto Suit—Companies 
Have Until July 1. 





the developments of 
further muddled situation 
exists in Missouri with respect to the 
fire insurance business. Without await- 
ing the action of the Missouri Supreme 
Court in the quo warranto and injune- 
tive proceedings by Attorney General 
Barker to compel fire insurance compa- 
nies to resume business, Insurance 
Superintendent Revelle cited the foreign 
companies which suspended on April 
15 to show cause on July 1 why their 
licenses should not be revoked. 

Superintendent Revelle explained that 
he made his citations returnable in July 
to give the Supreme Court time in 
which to dispose of the proceedings in- 
stituted by the Attorney General. 

The citations are against every com- 
pany now doing business. Revelle 
charges the companies with having 
“willfully suspended against the laws 
of Missouri,” by refusing to write in- 
surance. He declares the citation “con- 
stitutes a willful non-feasance and non- 
usure of the franchise and rights grant- 
ed them by the State of Missouri.” 

Revelle declares further that the 
companies have grossly perverted and 
misused their franchise and rights in 
coercing and inducing other companies 
to quit business; that they are holding 
their licenses to prevent the organiza- 
tion of new companies or the licensing 
of other foreign companies; that by 
suspending business they are attempt- 
ing to impair credits and cause great 
financial loss to Missourians, and that 
they are trying to “coerce, intimidate 
and wrongfully influence the duly con- 


As a result of 


the week, a 


stituted authorities of the State.” 

This makes the second proceeding 
against the companies by State author- 
ities, Attorney General Barker leading 
off with suits to compel them to re- 
sume the writing of insurance and to 
fine them for their alleged conspiracy 
at Pittsburgh and Philadelphia. 

It has been discovered that section 
10313A of the Orr Anti-Trust law, which 
was given by the companies as an ex- 


is not men- 


cuse for leaving the State, 
bill an 


tioned in enacting clause of the 
lawyers say this invalidates it. 


MARINE INSURANCE COMBINE. 





Company Formed by Steamship Lines 
Registered in London—To Operate 
on Mutual Principle. 





The new marine insurance association 
formed by the Cunard, International 
Mercantile Marine and Hambu r- 





ican companies has now been re 








at Somerset House, London. It 

the title of the Excess Values Total 
Loss Mutual Marine Insurance Associa- 
tion, Limited. It is istered as a 
company “limited by guarantee,” with 
twenty members, each liable for £5 in 
the event of winding up. The objects 
are stated to be to carry on marine in- 


surance on the mutual principle. 


The first members of the committee 
are: A. E. Booth, 8 Water street, 
Liverpool, appointed by Cunard Steam- 
ship Company; J. Bruce Ismay, 30 
James street, Liverpool, appointed by 
Oceanic Steam Navigation Company; 
M. Warnholtz, Hamburg, appointed by 
Hamburg-Ame Jeers Packetfahrt 


Actie n Gesellschaf No notice of reg- 


stered office has be en filed. 


Waterloo, N. Y., " Bulldings Lack Fire 
Protection. 


Following a visit of inspection to 
Waterloo, N. Y., of James Kelly, deputy 
State fire marshal, State Marshal 


Thomas J. Ahern hag sent orders to 
Chief Engineer Silvers Van Riper, of 
the Waterloo fire department to require 


THE 


additional fire protection on many of 
the public buildings. 

The buildings affected by the order 
inclure the Union and High schools, the 
Iroquois hotel, Florentine hotel, Tows- 
ley, Dempsey and Gay blocks, and the 
building owned and occupied by the 
Odd Fellows. Outside fire escapes, red 
light and sign marking each exit to the 
escapes, outward swinging doors at all 
lower exits, and fire extinguishers for 
third floors, are the chief requirements 
in most of the cases. 





HELD FOR MAKING FALSE PROOF. 





Cigar Manufacturer Charged With Pre- 
paring Inflated Claim and 
Arson Also Involved. 


Miller, 





John F, 


Pearl street, has been arrested and 
locked up in the Tombs to be arraigned 
in General Sessions on a bench warrant 
following his indictment on charge of 
having filed with an insurance com- 


pany a false proof of loss. 
Miller’s place was burned out on May 
9 of last year, and he put in claims 


to the Home and Liverpool 
& Globe Fire Insurance com- 
panies on policies aggregating $5,000. 
Detectives investigated and found 
reason to suspect that the fire had been 
set by Bruno Rothenberg, 
clerk who is now serving a 
having set fire to New 


of $4,700 
& London 


bought only $40 worth of 


Victor Toledo, 


Miller had 
scrap tobacco from 
42 Fulton street, on 
which he showed a bill of $513. 


WILL WRITE OCEAN MARINE. 








Home of New York Decides to Enter | 


This Field—George H. Smith & 
Hicks Marine ane. 

The Home lasutance Co. of New York 
will write ocean marine insurance, the 
directors of the Company having passed 
a resolution to that effect at the last 
meeting. George H. Smith & Hicks are 
the marine managers for the Home. 
The Home will be a sirong factor 
in the ocean marine business because 
of its reputation and great financial 
resources. It 
marine risks. 
CITY OF NEW YORK SELLS STOCK. 
Adds $500,000 to Capital and Equal 

Amount to Surplus—Places Com- 
pany in Strong Position. 
directors of the City of New York 
Insurance Co. at a recent meeting vot- 
ed to raise the capital to $1,000,000 by 
selling additional stock at 200 thus 
adding $500,000 to capital and $500,000 
to surplus. The company will then 
have a capital of $1,000,000 and a sur- 
plus of $800,000. 





The 


TRACING INCENDIARY FIRES. 





Indiana Fire Marshal Proposes Hunting 
Arsonites and Assigns 





Man to Task. 
Determined to trace incendiary fires 
to their origin and bring the guilty 
party or parties to justice, State Fire 


Marshal W. E. Longley of Indiana, has 
appointed James Paul White, an Indian- 
apolis newspaper man, a member of 
his staff, and assigned him particularly 
to detective work. 





Extensive Building Operations at 
Cleveland. 





In the first five months of the pres- 
ent year buildings valued at close to 
$8,000,000 have been erected or con- 
tracted for in the city of Cleveland. The 
figures exceed those for the same period 
of 1912 by over $2,500,000. 


Jr., proprietor of the | 
J. Tarantous & Co. cigar factory at 213 | 


a $15-a-week | 
term for | 
York Frame & |} 
Picture Company plant in Fulton street. | 
It is alleged also that they learned that | 
of | 
the account for} 


has long written inland | 
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THE YORKSHIR 


FRANK & DuBOIS, U. 8. Managers 


Insurance Company, Ltd. 


Established 1824 


The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 


0. E, LANE, Superintendent of Agencies, #0 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 


PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager. Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 


OF YORK, ENGLAND 


ERNEST B. BOYD, Underwriting Manager 


S. Trustee, 52 Wall Street 








NATIONAL FIRE 


All Other Liabilities............ 
Net Surplus.............. 


Be I icinkvcceendd sauces 
JAMES NICHOLS, President 


F. D. LAYTON .T. 


OF HARTFORD, CONN, 
STATEMENT, JANUARY Ist, 1913 
LIABILITIES 





Reserve for Outstanding Losses. ... 
Special Reserve for Contingent Liabilities ....... 





H. A. SMITH, Vice-President 


ae ae ae taries 
MAXWE 


SURPLUS TO POLIOYNOLDERS $5,897,204.74 


INSURANCE CO. 


586,296.03 

300,000.00 

336,245.44 
3,897,204.74 
$14,982.672.91 
G. H. TRYON, Secretary 


LL Cc. 8S. LANGDON 











WOOD BROTHERS 


(GEORGE E. WOOD) 


Insurance 








100 WILLIAM STREET 
NEW YORK CITY 











CHAS. H. POST, U. S. Mgr. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 





GENERAL AGENTS FOR salar 





Baltimore Company Appoints Macdonald | 
and Miles its Representatives | 
for Pacific Coast. | 
After looking over the situation at 
close range Vice-President A. N. Stewart 
of the Citizens Fire, of Baltimore, 
recommended the appointment of Mac- 
donald and Miles, of San Francisco, as 
general agents of the Company, for the 
Pacific Coast, the suggestion being 
promptly acted upon by President 
Alexander. 
The field given the firm 
California, Oregon, Washington, 
Columbia and Hawaii. 


embraces 
British 








Sprinkler Department for Scottish 
Union. 





Sprinklered risk business will now | 
be systematically solicited by the| 
Scoitish Union & National, which has 
newly opened a department for hand- 
ling such risks. The branch is in 
charge of Sydney W. Cornwell, who has | 
had extended experience in the spe- 
cialty, first with the Factory Insurance | 
Association, subsequently going with 
the South Eastern Underwriters Asso- | 
ciation and more recently with the New | 
York city offices of Fred S. James & 
Company. 





Added fire protection for Mechanics- 
burg, Pa., has been had through the 
laying of new ten-inch water mains. 





TWO HUNDRED AND THIRD YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 














BRITISH AMERICA 


ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Tor nto, Canada 
UNITED STATES BRANCH 


January 1, 1913 
saa strate nvkcinnatad aunties $1,746,624 71 
Burpees te DH. G. . csv ccseccvccsd 701.543 82 
HON. GEO. A. COX, President 


W. R. BROOK, Vice-President 
W. B. MEIKLE, Gen, Manager 
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HOME DOUBLES ITS CAPITAL 


100 PER CENT. STOCK DIVIDEND. 








Big Distribution to Stockholders Comes 
Out of Surplus—-Wonderful Growth 





of Company. 
The Home Insurance Company of 
New York will increase its capital 


from $3,000,000 to $6,000,000, the direct- 
ors of the company having voted at a 
meeting last week, to do this by de- 

ring a stock dividend of 100 per cent. 
This is the largest distribution in the 
history of the fire insurance business. 
The amount added to capital will be 
taken from surplus. The New York 
Insurance Department has approved 
the capital increase and the new stock 
will be issued to stockholders of rec- 
ord June 28. 

The Home on January ist last show- 
ed a net surplus over and above all 
liabilities and contingencies, including 
the capital and the conflagration re- 
of $14,351,755.28 and a surplus 
as regards policyholders of $19,151,- 
(55.28, which includes the conflagration 

rplus of $1,800,000. 

The capital of the Company has been 
$3,000,000 since 1875, when the total 
assets were less than $6,000,000. 

e business of the Home has grown 
the growth of the country; new 
lines of insurance have been under- 
ken from time to time, and it is the 
purpose of the directors and officers of 
company to keep the Home in 
position to deal in a broad and liberal 
Wi with all desirable opportunities 
t may present themselves. 

The Home Insurance Co. was organ- 
iz in 1853 with a capital of $500,000. 
The capital was increased to $600,000 
in January, 1859, and to $1,000,000 six 
months later. In 1864 the capital was 
doubled and the entire $1,000,000 ad- 

ional was invested in United States 
b nds. 

1865, 
irance 
irance 


serve, 


Legislature amended the 
law so that dividends of fire 
companies were limited to 

per cent. unless the entire amount 
of premiums on outstanding business 
was in the hands of the company. This 

stood for several years. In conse- 
the semi-annual dividends of 
the company were 5 per cent. from 1865 

900. One dividend was passed in 


the 


quence 


is72 and two in 1873. The law per- 

ted companies to distribute a por- 
tion of their earnings in new stock. 
The company declared its first stock 
dividend in July, 1870, increasing the 


capital 25 per cent. to $2,500,000. 

In October, 1871, the Chicago fire oc- 
curred with its property loss of about 
$0,000,000. The Home paid over $3,- 
000,000, of which amount reinsurance 
reduced the company’s losses to about 
2.500,000. It also paid about $200,000, 
due to forest fires. 


Prior to these disasiers the state- 
ment of the company showed a sur- 
plus of $128,000. The losses incurred 


at Chicago impaired the capital 60 per 
and resulted in a call upon the 
stockholders for an assessment at that 


cent. 


rate. The $1,500,000 was paid in and 
the regular 5 per cent. divided was 
forthcoming the following July. 

Thirteen months after the Chicago 
fire destruction of almost the entire 


business section of Boston compelled 
the payment by the Home of about 
$750,000, after deducting reinsurance. 
There was no call on stockholders, but 
two semi-annual dividends were passed. 
The company paid $745,000 as the re- 
sult of the Baltimore fire and $3,195,- 
100 gtoss to victims of the San Fran- 
cisco disaster. 

In 1875 there was another stock divl- 
dend of 20 per cent. or $500,000 bring- 


ing the capital up to $3,000,000, at 
which figure it has remained ever 
since, 

Since 1900, the semf-annual dividends 
have gradually increased. Six per 
cent. was paid in January, 1901, and 
7 per cent. from July of that year to 
1904, inelusive. From January, 1905, 
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to July, 1908, the semi-annual dividend 
was 10 per cent. 

In 1909, 12% per cent. was paid; in 
1910, 15 per cent.; in 1911 and 1912, 
17% per cent. and the dividend in 
January of this year was 20 per cent. 

The assets of the company have 
grown from $647,071 in 1854, when the 
surplus was $37,728, to $33,406,434 in 
1913, when the unearned premium re- 
serve was $12,341,420. 

Since its organization the company 
has received in premiums $252,996,726 
and has paid out in losses $140,512,876. 
Ic now writes fire, inland marine, auto- 
mobile and tornado insurance and 
does business in all States and terri- 
tories of the United States except 
Guam, Hawaii and Porto Rico, and 
also in Canada, Mexico, and Cuba. 





CLAIM ASSOCIATION CONVENTION. 


Program Provides for Broad Discussion 
of all Phases of Accident 
Claims. 

The International Claim 
will hold its annual convention in 
Chattanooga, Tenn., in October and a 
very comprehensive program has been 
arranged with special addresses by 
prominent accident and health under- 
writers. Among the subjects to be dis- 
cussed are: 

“Eyesight When Destroyed Complete- 
ly,” “Subrosa Settlements of Claims vs. 
Co-operation,” “Uniform Requirements 
on Cancellations and Waivers,” “Co- 
operation,” “‘The Practical Method of 
Handling Hernia Claims Under <Acci- 
dent Policies,” “Fraudulent Claims and 
Punishment of Claimant,” “Why the 
toutine Adjuster Fails,” “The Advan- 
tage of an Independent Adjuster,’ 
“Policy (Accident),” “Chronic Diseas- 
es,” “Septic Infection in Connection 
Accident Insurance,” “The Fren- 


Association 


with 
zied Underwriting of Present Day Con- 
tracts by the Old Line Companies,” 
“The Legal Phases of Autopsies,” 
“What Constitutes Reguiar Attendance 
by a Legally Qualified Physician under 

1 Accident and Health Policy?” “When 
Is a Disease to Be Termed Chronic?” 
“The Effect of the Acceptance of an 
Overdue Premium,” “Neurasthenia and 
Neuritis,” “Disease not Common to Both 
Sexes; Does This Limit a Man’s In 
surance?” “The Technique of Agency 


Adjustments, Including Exhibit of 
Forms Used,” and “Septic Infection in 
Connection with Accident Insurance.” 


ASKS DAMAGES FOR FIRE. 
One Virginia Lumber Company Sues 
Another for $150,000 Damages 
Due to Fire Loss. 





(Va.) Cedar Works 
has brought suit in the Court of Law 
and Chancery against the John L 
Roper Lumber Company, claiming 
damages to the amount of $150,000. 
The plaintiff alleges that fires which 
started on the lands of the defendant 
late in March, 1913, spread to the lands 
of the Richmond Cedar Works, causing 
damages to the property of the Cedar 
Works in the amount named. It is 
claimed that the fires destroyed several 
miles of railroad track and a large 
quantity of standing timber and logs 
belonging to the Cedar Works. 


The Richmond 


Department Manager for Westchester. 





H. T. Lamey, of Denver, Col., de- 
partment manager for the _ British 
America, Western and the Nord- 
Deutsche Insurance companies, has 


udded the Westchester to the list there- 
by securing cone of the most attractive 
offices in the West. 





. Heads Philadelphia Suburban. 





In succession to Atlee Brown, re- 
cently elected manager of the New 
Jersey Actuarial Bureau, Amos P. 


Stradling has been appointed manager 
of the Philadelphia Suburban Under- 
writers Association, 
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‘ABW YORK LOCAL AGENTS MEET 


PLANS FOR ALBANY CONVENTION. 








Many Prominent Speakers Secured— | 
Outing, Clam Bake and Sail on 
Hudson Among Features. 





The 31st annual convention of the | 
New York State Association of Local | 
Fire Insurance Agents, which will be| 
held at the Hotel Ten Eyck, Albany, | 
June 24 and 25, promises to be the 
largest and liveliest that has been held 
in years. A large number of prominent 
speakers have been secured and the 
Albany Board of Underwriters has ar- 


ranged for some entertainment features 
that will make the convention notable. | 


Among the speakers who will be 
heard are: 

Lieut. Gov. Martin H. Glynn, Hon 
Wm. T. Emmett, Superintendent of 
Insurance; E. Darwin Jennison, pres. 
Commerce Insurance Company, Albany 


John O. Platt, vice-pres. Insurance Com- 
pany of North America; Willis O. Robb, 
mgr. New York Fire Insurance Ex- 
change; Hon. Arthur L. Andrews, Cor- | 
poration Counsel; Peter D. Kiernan, 
pres. Chamber of Commerce, Albany, 
and Charles M. Tobin, special agent. 
The Albany Board of Underwriters 
are planning to give the agents a royal 
welcome. On Tuesday, at the close of 
the afternoon session, there will be an 
excursion on the Hudson River, with 
a clam bake at Parr’s Island, which will 
be followed by a sail on the river be 
fore returning to the city. On Wednes- 
day the Albany Board will give a 
formal luncheon at. the Hotel Ten Eyck, 
at 2 p. m., followed by an automobilk 


ride around the city. 
Hints to Automobilists. 

For the benefit of automobilists the 
Queen Insurance Company of New 
York, has prepared a number of valu- 
able hints, the observance of which 
will largely tend to lessen the dange1 


of loss of cars or their contents through 
theft. 
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“The Leading Fire Insurance Comja: y 
of America” 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000 00 
Cash Assets - - 4,985.658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 
The rea! strength of an insurance company ts in 


the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of ita policy. 

R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec’y 
JAMES W. HOWIE - - Gen. Agent 
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Assets 
Liabilities 
Surplus 


ord- Deutsche 


SURANCE COMPANY 
"OF HAMBURG, GERMANY 


EST¢ BLISHED 1857 
STATEMENT JANUARY I, 


1913 

$882,862.76 
362,931.19 
519,931.57 


UNITED STATES BFANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, 
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United States Manager 








LOGUE BROTHER 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE Co. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 


Ss & CO. 











Authorized Capital $500,000 


Brtroit National Hire 
Iusuraue Co. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











NEW aie IT'S re 


Inspection of Water 


THE EASTERN 


in which consumption has exceeded 
the capacity of 48-inch supply main 
formeily depended upon; these pumps 
also act as a reserve in cases when 
the Kensico and Rye reservoirs are 
yut of service because of work on the 
Catskill supply. The hazardous struc- 
tural condition at the 98th street 
pumping station have been remedied 
by removing combustible material and 
installing window protection. Im- 
proveme nts have been made to dis- 

rge piping at the 179th sc reet 
pumping station and the High Bridge 
pumping station. 

Brooklyn’s Equipment. 
Brooklyn.—The supply works, con- 
ting of various surface and _ sub- 

surface sources on Long Island and 
borough 
en developed to give a 








ral wells within the 








daily ield of 160,000,000 gallons 

( Consumption, because of 

e pre ion measures, has been 

i bly reduced and is now about 
0,000,000 gallons a day. The exten- 


improvements contemplated in 
906 for the construction of supply 


orks in other parts of Long Island, 
for a greater centralization of 
nping, have not been carried out, 
h t eal ompletion of the 


skill system and its extension into 
h, tl additional sources 

supply will not be necessary. 
Improvements have been made at 
Ridgewood pumping station by in- 
ling two 23,000,000 gallon pumps 
and two 15,000,000 gallon pumps, with 
cient boiler capacity to insure the 
peration of all pumps. These pumps 
re designed to pump against a pres- 
ufficient to deliver to the Mt. 
- t tower, and are also available 
he Mt, Prospect reservoir and the 
ood reservoir services. With 
quipment available in ‘the Mt. 
t pumping station, the capacity 








as been increased by the ad- 
of a 16,000,000 gallon pump, an 

nd reliable supply is available 
» higher services (Mt 


I | ower and reservoir): — suffi- 
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cient reserve is provided for the Ridge- 
wood system. 

The New Lots pumping station now 
contains two 5,000,000 gallon pumps; 
a 5,000,000 gallon pump has been in- 
stalled in the Gravesend station, re- 
placing one of the old pumps. Pres- 
sures haye been increased in sections 
from which complaints have been re- 
ceived, principally by the extension of 
he two higher services; the shifting 
of the boundary lines of these ser- 
vices, and the laying of additional 
mains supplied by them, are being 
carried along daily. In the past two 
years the Mt. Prospect reservoir (Main 
High) service has been extended by 
over 10 miles of pipe, and the Mt. 
rospect tower (Upper High) service 
i the adding of over 54% miles of 
pipe. Several large main arteries have 
been laid, principally south of Pros- 
pect Park, for supply to the territory 
building up in the southern part of 

yn The system previously 
owned by the German teal Estate 
Company and supplied by the Flat- 
cs Company, is now 
1 20-inch municipal main, 
and connections are made to the other 
vate systems in this part of the 
ae, some of which, particularly 
he Blythbourne Water Company, re- 
ceive part of their supply from the 
unicipal mains. Except in the ter- 
tor pplied by the Flatbush Water 
, Mains and hydrants are be- 
installed paralleling the mains of 
e companies, 
h Water Works Company. 
Ward of Brooklyn is still 
supplied by this Company. Reliability 
' supply has been improved by the 



















f an additional 10,000,000 
gallon pump by the company, and by 
providing a metered connection 
between the 16-inch private main on 


Flatbush avenue and the municipal 





{8-inc on Woodruff avenue 
quipped a check valve; the 
pressure municipal system is 


than in the private, so that a drop 


pr ure in the company’s system 
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will result in supply being obtainea 
from the city. 

High Pressure Fire Service Systems 
Manhattan.—The high pressure sys- 
tem is now in service as shown on the 
National Board map of February, 1911, 
including the streets in which exten- 
sions were shown as authorized: tne 
area served is bounded approximately 
by Twenty-third street, Third avenue, 
Houston street, East River, Maiden 
Lane, Nassau and Chambers streets 
and the Hudson River. Pipes are be- 
ing laid in the streets south of Cham- 
bers street to incéude the remainde: 
the area not now protected; sections 
of this extension are being put into 
service as completed, and it is ex- 
pected that by July 1 all the mains in 
this area will be in service. M v 
is now available, and bids were re- 
ived April 26 for the extension of 
the system to include the area bound- 
| by Twenty-third  stre 
avenue, Thirty-fourth street 
Hudson River, abeut 456 acres. An ad- 
di.ional pump has been installe in 


















ich pu mping station, making a total 
( 12 imps connected to the sy m. 
" Brooklyn—The high pressure S- 
tem has been extended to includ he 
Gowanus Canal section, and a contract 
has been let for some additional mains 
to connect up some of the existing 
dead ends. See map issued by the 
National Board as of June, 1913 

No additional equipment has on 


i led in the station, the pre 
capacity being sufficient for th 


ritory supplic d. 





Island.—No additional } s 
h: n put into service, altl h 
needed as shown during the 

f ‘ 


fire of May 23, 1911, wh 


was not equal to th 








mands. Plans are i prepared for 
new station, with electrically driven 

pumps; it is intended to transfer 

present pumps to this station if 


built. The distributing system h: 

been materially extended, but 
mber of hydrants has been incr ] 

from 46 to 142. The system was 1 

24 times during 1912. 





Fire Department The fire for 
been materially increased. De Is 
from the fire force to clerical 1 
other work have been much red ] 
from those found in 1908, and in ac- 
cordance with recommendation of ft! 
report of that date; at present 82 
detail members of the unifo1 
‘orce, 23 are with the Bureau of 
Preven‘ion and 12 with the Burs 
Repairs and Supplies; the total 
ber in 1908 was 233 in January and 

4S in February. Discipline in the 


department is well maintained il 
order of the Mayor requiring all ap- 
nents and promotions to be 
order of standing on the li 
Civil Service Commission has 
tended to remove to a large ext 
chances of political control harmful to 
li ine. Through co-operation of 
the fire department and the ( 
Service Commission, by which a 
tical test of operating and stokin ! 
engine is required of each candid 
more efficient engineers have |! 
obtained from the recen exal 
tions. A very commendable inter 
in the study of fire fighting, v 
cannot fail to have good results in 
coming years, has become general 
the entire force, brought about by 
rigid and practical form of the re« 
civil service examinations. The de] 
ment has organized a fire collegé 
officers, in which problems of 
fighting are considered schools 
;}engineers and for chauffeurs aye also 
conducted. 

After extensive study, 
for automobile apparatus have _ been 
drawn up by the department, and si 
1911 practically all appartatus pur 
chased has been automobile. All ¢! 
water towers in Manhattan are now 
self-propelled, and the greater speed 

1us obtainable has made quicker 
sponse possible and _ increased 











specific ations 


range of usefulness of the towers in 
| service. 
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CASUALTY AND 





THE EASTERN UNDERWRITER 


SURETY HAPPENINGS 





WANUAL RATES MUST BE HAD 


SOUTHWESTERN SURETY’S STAND. 





Present Management of Texas Company 
Alive to Necessity for 
Conservatism, 

Plain notice is given agents of the 
Southwestern Surety Insurance Com- 
pany of Dennison, Texas that hence- 
forward “practically manual _ rates” 
must be secured upon liability busi- 
ness. Furthermore, the management 
states it “will not look with favor 
upon the acceptance of the more haz- 


ardous lines, even at manual rates. 
The occasion for this plain speaking 
is the report newly issued by the in- 


surance departments of Oklahoma, Ken- 
tucky, Tennessee and New York, cover- 
ing their joint examination of the 
Southwestern Surety. 





The examination, which was as of 
March 31st last, credits the Company 
with admitted assets of $1,437,138; lia- 
bilities, except capital, of $752,579, and 
policyholders surplus, $684,558. The 
assets were found to be of excellent 
quality, and should steadily increase 
in value. The difference between the 
net surplus claimed by the Compary 
in i quarterly statement for Maren 
3lst, and the figures allowed by the 
department representatives, is due 
mainly to the increase in fidelity and 
surety claim reserves ordered by the 
examiners. On this subject the report 
says 

“The inerease in the reserve, as a 
result of this examination, is due, for 
the most part, to the increase in the 
reserve on four claims. The informa- 
tion used by the examiners, basing 


their estimates on the probable loss on 


these claims, was either received by 
the Company after March 31, 1913, or 
was obtained by the examiners during 
the uurse of the examination for the 
purpose of securing more complete in- 
formation as to the facts concerning 
these individual cases.” 


The difference in unearned premium 
reserve, amounting to about $10,500.90, 
is attributed by the examiners due 
to the difference between what is known 
as the 50 per cent. basis and a pro rata 


basis. All insurance department state- 
ment blanks provide for the 50 per 
cent. basis and only when an examina- 
tion is conducted it is customary for 


the departments to require the unearn- 
ed premiums to be computed pro rata. 
No criticism of the Company is in- 
volved in this difference of $10,500.09. 
The increase in unpaid claims, except 
fidelity, surety and liability, amounts 
to only $4,777.00 and the report states 
that “practically all of this increase 1s 
due to claims that arose prior to March 
31, 1913, but not reported to the home 
office until after that date.” 
While the Company’s claim 
was increased on account of informa- 
tion had subsequent to March 3lst it 
was not given credit for overdue pre- 


reserve 


mium accounts collected since that 
time, and these the management as- 
serts “amounted to thousands of dol 
lars.” 

Heavy losses in its fidelity and 
surety departments, fully justify the 


conservative stand since taken by the 
Company with respect to both of these 
classes of business. 

With the recommendation of the ex- 
aminers that the general casualty busi- 
hess be increased because of the heavy 
overhead fixed expense, the manage- 
ment of the Company finds itself in 
complete sympathy, and local agents 
are strongly urged to develop especially 
the attractive “accident, health, plate 
glass and burglary lines.” 

The Southwestern Surety is a sub- 
stantial institution, well backed and 





under earnest and efficient manage- 
ment, Charles I. Brooks, vice-presi- 


dent and secretary, being widely known 
as a capable underwriter of long ex- 
perience. 

With the loyal 
field force the Company could 
be made one of the leading 
organizations of the South. 


of its 
easily 
casualty 


co-operation 


NEW JERSEY LAW ATTACKED. 


Foreign Consul Raises Constitutionality 
Question on Behalf of Non- 
Resident Dependents. 


The constitutionality of the New 
Jersey workmen’s compensation law 
has been attacked in a suit instituted 
in the Supreme Court by Tabor Mikulas, 
the assistant consul for Austria-Hungary 
at New York, against the Empire Rub- 
ber Company of Trenton. The consul 
appears as administrator for the estate 
of John Mikulas, who was killed with 
two other workmen May 16, 1912, when 
a vulcanizer exploded at the plant. The 
action is to recover $10,000 for the 
wife and three children of Mikulas, 
who reside in Austria-Hungary. Justice 
Trenchard heard argument to dismiss 
the suit on the ground that it was in 
violation of a section of the employer's 


liability act to award damages to de- 
pendents living in foreign countries. 
The application for the dismissal was 


made by Edward L. Katzenbach. 

William M. Jamieson, as counsel for 
the plaintiff, made a vigorous 
tion to this motion. He said 
particular section of the act referred 
to was a violation of the plaintiff’s 
constitutional rights and also of the 
treaty existing at present between the 
United States and Austria-Hungary. 
Justice Trenchard reserved his decision 
and said that the claim put forth by 
Mr. Jamieson was a most important one 
and it would be submitted to the entire 
court. 


opposi- 
that the 


SMALL BURGLARY POLICIES. 


With Their Adoption by Several Com- 
panies, Gerald E. Hart Announces 
Ownership of Copyright. 





The adoption 
recently of 


by several 
residence burglary and 
theft policies in small amounts has 
brought forth an announcement from 
Gerald E. Hart that he holds the copy- 


companies 


right on such policy forms, and that 
they cannot be issued without his 
consent. Mr. Hart, writing from 


Jacksonville, Fla., says that he intends 
to protect his rights in respect to this 
policy and warns all companies that 
they will have to communicate with 
him before putting these forms on th9 
market. 





Travelers Appoints Liability Agents. 


Special agency appointments made by 
the Travelers Insurance Company in 
its liability department recently, include 
the following: George C. Barnes, St. 
Louis; T. Cushman Foster, Springfield, 


Mass.; W. D, Potter, St. Paul; Atkins 
Nickerson, Boston: William A. Trost, 
Chicago; Harold D. Doty, Chicago; 


Gustave M. Mayer, Chicago, and Chan- 
ing F. MacNeil, Milwaukee 
$300,000 Bond Supplied. 

Baltimore, Md., June 18.—The $300,000 
fidelity bond required of the London 
branch of Speyer and Company, recent- 
ly appointed to represent the State 
Department in a fiscal transaction in 
Great Britain, was furnished by the 
United States Fidelity & Guaranty Com- 
pany of this city. This followed the 
supplying of a large bond to the same 
firm when they were named to repre- 
sent the Navy Department. 








PENNSYLVANIA COMPENSATION 


STATE INSURANCE PLAN UP NOW. 
Features of Proposed Method Discussed 
by Legislators—Advocated by 
Labor Element. 





The conference committee of the 
Pennsylvania Senate and House met 
Tuesday to discuss a workmen’s com- 
pensation plan that would get an en- 
dorsement from both houses of the 
legislature. The labor leaders have 
brought prominently forward a plan of 
State insurance which was the chief 
matter discussed. 

The measure provides that the fund 


to be established shall be used for the 
purpose of (first) paying the « 
pensation and expenses prov 
the workmen’s compensation law, 
(second) the expenses admi 
tion of the fund. 

The second 
law provides that: 


ol 


section of the suggested 
the first day of Oct 
before the first day o 
October in each and every e: 
after, the Insurance Commissioner and 
Commissioner Labor and 
dustry shall prepare and publish a 
schedule of premiums or rates of j 
ance for employers who shall accept 
Article 2 of the workmen’s compensa 
tion law of 1913, which schedulk 
shall be printed and distributed 

charge to employe wl 
make application § tnerefor, 

such employer may, at his option 
hereinafter provided, pay to tl 


“On or before 


1913, and on or 


the oi 


of insur 


said 
tree ol 
such 1] 


rs 10 


ana 





Treasury the amount of the premiur 
appropriated to his business or domes- 
tic affairs, and upon payment thereof 
shall thereafter be considered a ib- 
scriber to said workmen’s com] 
tion fund, and shall be insured, as 
hereinafter provided, for the calendar 
vear for which such premium is paid, 
and such insurance shall over all 
future payments in any ir b yming 
due because of accidents ul 
ing the ear for which ul 
is paid 

It is further provid n the bill th 
the Insurance Commissioner and the 
Commissioner of the Department 
Labor and Industry shall determi: 
amount of the premiums. These pre 
miums are to be fixed according to th 
nature of the business in which the 
subscriber is engaged and the probable 
risk of injury to the employes under 
existing conditions The propo 


measure also empowers the depar:ment 


to fix the premiums at such amount 
as in their judgment will be sufficien 
to enable the fund to pay a 1! 
which may become due and payab!l oO 





the employers under the terms of 











Cempensation Act. The claus ver- 
ing this reads: 

“In fixing the premium p b by 
any subscriber the Insurance C nis 
sioner and the Commissioner of Labor 
and Industry may take into account the 
conditions of the plant, workro 
shop, farm or premises of such sub 
scriber in respect to the safety of 
those employed therein, as shown b) 
the report of any inspector appoin‘e 
by the Commissioner of Labor Ir 
dustry, and they may from time to 
time change the amount of premiu 
payable by any of the subscribers, as 


circumstances may require and the 


condition of the plant, workroom, shop 
farm or premises of such subscriber 
in respect to the safety of their em- 
ployes may justify, and they may in 


crease the premiums of any subscriber 
neglecting to provide safety devices re- 


quired by law or disobeying the rules 
or regulations made by the Insuran¢ 
Commissioner and the Commissioner 
of Labor and Industry in accor Ti 
with the provisions of section 4 of this 
act All premiums shall be fixed wit! 
the object that such funds shall be 
neither more nor less than _ self-sup- 
porting. Provided, however, that the 


annual 


account 


in dor 
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CASUALTY CONVENTION PLANS 


FRONTENAC MEETING PROGRAM. 
International Association of Casualty & 
Surety Underwriters has Galaxy 
of Speakers. 











The International Association of Cas- 
ualty & Surety Underwriters, which will 
hold its third annual convention at 
Chateau Frontenac, Quebec, July 8, 9, 
10 and 11, has a great array of speakers 
for the various sessions and many at- 
tractive entertainment features for the 
four days. The banquet which is under 
the direction of Edward Griffith of E. 
E. Clapp & Co., will be held Friday 
evening, and promises to be a sumptu- 
ous event. 

Tuesday afternoon and evening and 
Thursday afternoon and evening will 
be devoted to entertainment, the de- 
tailed program of which has not as yet 
been worked out, but a letter from Mr. 
Emo says that the Quebec Golf Club 
will extend the courtesies of the club 
to the members and guests of the as- 
sociation. It is expected that there will 
be, in addition to the card parties and 
dances at Chateau Frontenac, a visit 
to the celebrated Shrine of St. Anne de 
Beaupre; a trip to Montmorency Falls, 
possibly including lunch at York House, 
an inspection of Quebec Citadel; an or- 
ganized tour of the historic buildings 
and religious institutions of Quebec and 
a boat trip on the St. Lawrence River. 
A trip up the Saguenay River to old 
Chicoutimi is being planned to follow 
the convention, reduced rates having 
been secured. 

Following is the program as arranged 
so far, one or two additional speakers, 
and several entertainment features not 
having yet been decided upon: 

FIRST GENERAL SESSION. 
Tuesday Morning, July 8, 10:00 
o'clock. 

1.—Call to order. 

2—Address of Welcome, His Wor- 
ship, the Mayor of Quebec, Napoleon 
Drouin. 

3.—Response to the Address of We!- 
come on Behalf of the Association. 

4—Report of the Committee on 
Credentials, Corwin McDowell, chair- 
man. 
5.—Address of the President, Charles 
H. Holland, president. 

6.—Report of the Executive Commit- 
tee, H. G. 8. Alexander, chairman. — 

7.—Report of the Secretary, F. Rob- 
ertson Jones, secretary. 

8.—Report of the Treasurer, George 
E. Taylor, treasurer. 

9.—Report of the Auditing Commit- 
oe, W. F. Moore, chairman. 

10.—Report of the Librarian, Horace 
b. Meininger, librarian. 

11.—Report of the Committee on 
Blanks, Benedict D. Flynn, chairman. 

12.— Announcement of Committee 
arrangements: 

(a) Banquet 
Griffith, of E. E. 
York, chairman. 

(b) Entertainment Committee, John 
Emo, general manager, The Canadian 
Railway Accident Ins. Co., Montreal, 
Can., chairman. 

13.—Introduction of Subjects for Dis- 
cussion, General and Sectional, in writ- 
ing. (General subjects to be discussed 
Friday morning. Sectional subjects dis- 
cussed at their appropriate sectional 
meeting.) 

SECOND GENERAL SESSION. 
Wednesday Morning, July 9, 10 o'clock. 

1.—Address, “Workmen’s Compensa- 
tion,’ by Hon. George Sutherland, 
United States Senator from Utah. 

2.—Address, “The Fact, the Specifica- 
tions, the Cause and the Cure of the 
Antagonistic Feeling Toward Casualty 
Companies,” by John T. Stone, presi- 
dent, Maryland Casualty Company, Bal- 
timore, Md 

3.—Report of the George E. McNeill 
Medal Committee, G. Leonard MeNeill, 
chairman. 


Committee, Edward 
Clapp & Co., New 


4.—Presentation of the George E. Mc- 
Neill Medals. 

LIABILITY SECTION (INCLUDING 
AUTOMOBILE AND TEAMS) 
MEETING. 

Wednesday Afternoon, July 9, 2:30 
o'clock. 

1.—Call to order. 

2.—Report of Standing Committee. 

3.—Address of the Vice-President, J. 
Schofield Rowe, vice-president, tna 
Life Insurance Company, Hartford, 
Conn. 

4.—Address, “The Economic and Es- 
sential Functions of the Insurance 
Companies in the Administration of 
Workmen’s Compensation Laws,” R. L. 
Drake, Secretary, Industrial Accident 
Board of Michigan, Lansing, Michigan 

5.—Address, “Merit Ratings for Lia- 
bility and Workmen’s Compensation 
Risks,” Carl M. Hansen, secretary, Ac- 
cident Prevention, Inspection and Merit 
Classification Department, Workmen's 
Compensation Service Bureau, New 
York, N. Y. 

6.—Address, to be announced. 

7.—Subjects for discussion. 

8.—Nomination of vice-president and 
standing committee. 

9.—New business. 

10.—Adjournment. 

BURGLARY SECTIONAL 
MEETING. 
Wednesday Afternoon, July 9, 2:30 
o'clock. 

1.—Call to order. 

2.—_Report of standing committee. 

3.—Address of Vice-President, Victor 
E. H. Hoagland, vice-president, New 
Jersey Fidelity and Plate Glass Insuv- 
ance Company, Newark, N. J. 

4.—Address, to be announced. 

5.—Subjects for discussion. 

6.—Nomination of vice-president an:i 
standing committee. 
7.—New business. 

8.—Adjournment. 
WEDNESDAY EVENING, JULY 9, 5 

O'CLOCK. 

(a) Meeting of Fidelity, Guaranty 
and Surety Section, presided over by 
Vice-President Richard Deming, vice 


president, American Surety Company, 


New York, N. Y. 

(b) Meeting of Plate Glass Section, 
presided over by Vice-President W. F. 
Moore, president, New Amsterdam Cas 
ualty Company, New York. An address 
will be given by H. C. Hedden, secre- 
tary, New Jersey Fidelity and Plate 
Glass Insurance Company, Newark, 
New Jersey. 

(c) Meeting of Personal, Accident 
and Health Section (Mutual and As 
sessment Companies), presided over by 
Vice-President M. W. Van Auken, gen- 
eral counsel, Commercial Travelers Mu- 
tual Accident Association of America, 
Utica, N. Y. 

(d) Meeting of Steam Boiler and 
Flywheel Section, presided over by 
Vice-President Lyman B. Brainerd, 
president, Hartford Steam Boiler In- 
spection and Insurance Company, Hart- 
ford, Conn. An address will be mad: 
by Robert J. Hillas, president, Fidelity 
and Casualty Company, New York, N. Y. 

PERSONAL, ACCIDENT AND 
HEALTH (STOCK COMPA- 
PANIES) SECTIONAL 
MEETING. 

Thursday Morning, July 19, 10 o’clock. 

1.—Call to order. 

2.—Report of standing committee. 

3.—Address of the Vice-President, 
Hedley R. Woodward, vice-president, 
Fidelity and Casualty Company, New 
York, N. Y. 

4.—Report of the Committee on Stand- 
ard Manual, by Chairman John M 
Parker, Jr., secretary, Aitna Life insur 
ance Company, Hartford, Conn. 

5.—Report of the Hooper-Holmes In 
formation Bureau, Bayard P. Holmes, 
president and general manager. 

6.—Report of Committee on Standard 
Provisions for Accident and Health 
Policies, by Vice-President Woodward. 

7.—Subjects for discussion. 

&.—Nomination of vice-president and 
standing committee, 
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Surplus 


$300,000 $300,000 





General Offices: FORT WORTH, TEXAS 








WHILDEN & HANCOCK 


MANAGERS 
95 William Street - - - NEW YORK 


Pacific Mutual Life Insurance Company 
For New Tersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business— All Branches 





WILLIAM G. WHILDEN, President 


DANIEL T. WALDEN 
Vice-President 


GEORGE BERRY 
Vice-President 


AUSTIN F. HANCOCK 
Vice-President 


M. A. DINNEEN, Treasurer 








Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 








wis. “F, & D.” GUARANTEE sift 


WANT I1HE 
WE WRIT Fidelity and Surety, Accident and Health 
E Burglary, Plate Glass, Liability, Auto’ ; 
Total Assets Surplus to Policy-h 
$2,000,000 $8,615,533.41 "$4.83750500" 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, OF MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 


Capital 














WRITING BUSINESS 
PENNSYLVANIA, NEW JERSEY, MARYLAND, DELAWARE, DISTRICT OF 
COLUMBIA, WEST VIRGINIA, OHIO, KENTUCKY, MICHIGAN, ILLINOIS 


s 
Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building - - PHILADELPHIA, PA. 
Automobile, Liability, Collision, Property Damage, Employers’ Lia- 
bility, Workingmen’s Compensation, Teams, Elevator. 


REASONABLE RATES—HIGH COMMISSIONS A Company Admired by its Competitors 











under No. 13 of First General Session. 


tions—General Officers, 


3.—Election of General Officers. 

4.—Report of Nomination for Vice 
Presidents and Sectional Standing Com- 
mittees. 

5.—Election of Vice-Presidents and 
Sectional Standing Committees. 

6.—Unfinished business. 

7.—Adjournment. 


9.—New business. 
10.—Adjournment. 

THIRD GENERAL SESSION. 
Friday Morning, July 11, 10 o’clock. 
1.—Discussion of subjects submitted 


2.—Report of Committee on Nomina- 
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SPECIAL TALKS WITH LOCAL AGENTS treat all your associates with respect 

and courtesy and never fail to per- 

form a favor for anyone. This is one 

The collectors of internal biased faith in the integrity and good of the big keys to mixing. The ma- 

Collector revenue are a very profit- character of the man bonded, you must jority of favors performed will return 
ofinternal able source of bonding appreciate that it is a credit and an to you a hundred fold; some in the| Ghe A; 

Revenue’ business and agents are asset to the man. form of new business, while others | 

losing one of the most “This is an example of the field that will result in enlarging your circle of 

prolific sources of business if these jies before us. We must educate, ex- friends and in strengthening your ! 


offices are not continuously cultivated. 
The “Co-Ordinator” of the Massa- 
chusetts Bonding and Insurance Co. 
points out this fact in the following: 
Every Collector of Internal Revenue 
in the United States, in performing the 
duties of his office, is called upon con- 
tinually to approve bonds of various 
kinds which are filed by the many cor- 
porations, firms and individuals who 
pay a revenue tax upon the product 
which they manufacture, such, for ex- 
as distillers, brewers, tobacco 


ample, 
and cigar manufacturers, etc. These 
bonds are often required in large 


amounts and the premiums paid for 
such bonds represent a very consider- 
able item in the income of surety com- 
panies, yet this is a class of business 
which is frequently overlooked or en- 
tirely neglected by some surety agents. 

The Collector of Internal Revenue, in 
addition to having the approval of 


these bonds, is in a position to influence 
much of this business in your direc- 
tion so that it will pay you to 


cultivate his acquaintance, to learn 
from him the dates on which the vari- 
ous classes of bonds expire by their 
own terms, and be in a position to call 
up the distiller or manufacturer at 
or just before the time he will be ar- 
ranging for the filing of new bonds. 
e a s 


It is a fact that the casualty 


Educate and surety agent has to do 
Your missionary work all the 
Clents time to get business, he 


has to educate them up to 

carrying adequate and general cover- 
age. E. H. Critchett, who edits the “Co- 
ordinator” the interesting paper pub- 
lished for its agents by the Massachu- 
setts Bonding and Insurance Co. says: 
“The history of Surety and Casualty 
insurance in this country is still young, 
and we are in the pioneering stage 
where we must educate prospective 
clients. To Trealize this, consider, for 
instance, the vast number of cases in 
all localities where trusted employes— 
men and women handling money and 
valuable property—are not under bond. 


This is true in stores, mercantile 
houses, offices, establishments of every 
kind, and even in banks. Two main 


causes contribute to this condition— 
first, implicit trust in the integrity of 
the employes concerned, and second, 
the aversion on the part of employes 
to being bonded. 

“The matter should not be looked 
upon with an eye single to the particu- 
lar individuals concerned, but from the 
broad standpoint of human nature. 
Fidelity bonds are not insurance against 
the acts of men preconceived to be dis- 
honest, for dishonest men cannot se- 
cure such guarantees. The bond is in- 
surance against the weaknesses of 
human nature which may lead men to 
commit questionable acts in times of 
stress or in unusual circumstances 
when character fluctuates in the bal- 
ance. A man’s instincts and principles 
may be all for honesty, but under un- 
foreseen pressure his standards may 
slowly change. No man is absolutely 
proof against.it, particularly where the 
welfare of his family is at stake. Thus 
is it necessary to insure the continued 
honesty of honest men. It should be 
remembered, too, that out-and-out dis- 
honesty is not the chief cause of short 
accounts. In the majority of cases the 
cause is some questionable act, techni- 
cally but not premeditatedly dishonest 
such as secret ‘borrowing’ with the in- 
tention of making restitution. 

“The objection on the part of em- 
Ployes to being bonded arises from a 
misappréhenson of the matter. When 
you consider that in issuing its bond the 
surety company gives evidence of un- 


plain, dispel misapprehension, and 

place in its true light the protection 

which we have to offer. What is true 

with Fidelity insurance is also true in 

varying degree with our other lines. To 

make a success you must be posted.” 
* id » 


George W. Lynch, district 
Be a manager for the United 
Good States Health & Accident Co. 
Mixer gives some good advice and 


tells a little interesting per- 
sonal experience in the following from 
the Company's Agents’ Record: 

“About twelve years ago I was 
traveling for a large mercantile house. 
One evening—I hadn’t been able to 
get home for a month—I was sitting 
around in a hotel lobby, with a beau- 
tiful grouch, a regular traveling man’s 
grouch. Just then a young man walk- 
ed up to me and said he would like to 
talk about some accident insurance. I 
said to him: ‘Talk ahead, but the way 
I feel now, you couldn’t sell me Lake 
Superior for a nickle, if I were dying 
of thirst!’ To make a long story 
short, he did ‘talk ahead’ and in less 
than fifteen minutes, I had a policy in 
the good ‘Old Reliable U. S. H. & A. 
Co.’ Then, as they say in the six best 
sellers, ‘I saw a great light’—I would 
live at home and sell ‘Old U. S.’ acci- 
dent policies. It seemed to me that 
anyone who couldn’t sell a policy such 
as I had bought would have a hard 
time holding a job as engineer on a 
peanut route. 

“T lost no time in carrying my plan 
into execution and established myself 
in Washington, D. C., where, by the 
way, are located nineteen companies, 
and relief associations in every gov- 
ernment department, as well as agen- 
cies for every foreign company of 
standing. I have been here about 
eight years and I still think, as I did 
when I started, that there is no ex- 


cuse in the world for not making 
good for the ‘Old Reliable.’ Its policy 
is the best on the market. The one 


thing that is necessary is to tell the 
prospect what you have—but I'll ad- 
mit that this is not quite as simple 
as it sounds. To do this, you must 
first be a fair talker, but this is not 
the most important. Almost anybody 
can learn to talk clearly. And second, 
you must make the prospect listen to 
you, you must get him interested in 
you and in what you say—in other 
words you must be a mixer. 

“In this is all the law and the 


prophets’ so far as an insurance man | 


is concerned. If you are a ‘mixer’ you 
can get new business and hold old 
business; your old customers. will 
bring you new prospects because they 
are not only your customers, but your 
friends, and if you want to be a good 
insurance man you must have a wide 
circle of friends. I know that what 


success I have had has been due to! 


the fact that I have always tried to 
be a good ‘mixer.’ How far I have 
succeeded must, of course, be left to 
others. One of the officers of the 
Company said to me a few years ago, 
‘Lynch, it is a pleasure to have a rep- 
resentative who knows the class of 
men you do.’ This compliment I owe 
to my mixing qualities. 

“Be a ‘Mixer’ and you will sell poli- 
cies, just how many depends on how 
hard you work. Get out and meet all 
sorts of people on their own plane. 
The name ‘Good Mixer’ can be well 
applied to the successful insurance 
man who is on friendly terms with 
those forced to use the pick and 
shovel, and yet able to greet the well- 
to-do proprietors and merchants with 
a laugh and a joke. 

“Always remain 


even 


tempered, 





business standing among those whom 
you desire so much to close for big 
deals. 

“You can never tell what minute a 
friendly word will be needed. Some- 
times just-a word dropped by some by- | 
stander or friend will influence, in| 
your favor, the big prospect you are| 
trying to write. | 

“A good many fine prospects have 
been brought to me by policyholders 
and even other outside business men | 
for whom I have performed some | 
slight favor. I always try to keep in 
close touch with my policyholders 
and business friends, looking out for 
their interests at every opportunity, 
and in turn receive my reward in in- 
creasing business. 

“Insurance men have excellent 
chances to meet all kinds of business 
men. Here, you meet a man who is 
contemplating buying a house, and 
there you run into a man who wants! 
to buy an auto. To the first man, 
talk about your friend Jones, who is 
in the real estate business, and to the 
second, elaborate on the advantages 
of your friend Smith’s car, and I am 
sure if you try to land both of these 
prospects for your friends Jones and 
Smith, they will return the favor with 
interest. 

“The insurance man’s 
cess winds in and out among his 
friends and policyholders and _ the 
further he travels this road the great- 
er will be his reward. 

“Be a good ‘mixer and you are 
bound to be a good producer.” 


road to suc- 





of ew Vork 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 











GEORGE J. KUEBLER 
Attorney - at- Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


ary aay 


, Specialty 
= ‘- References | on Application -:-:- 


Suite 720-29 So. LaSalle St. Chicago, i. 


TELEPHONES: Randolph 6816 and 6817 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





DISTRICT 


NATIONAL 
CASUALTY 


Pennsylvania and 





Majestic Building ~ - 


The NATIONAL of Detroit 


ACCIDENT AND HEALTH INSURANCE 


Salaried Positions and big future in cities in New York, 


capable of managing an industrial debit. 
Address: National Casualty Company 


PIONEER IN 


MANAGERS WANTED 


New Jersey for producers and men 


Detroit, Mich. 








Home Office, 


PERSO: GLAS 
meen AY. NAc CIDENT 


DANIEL D. WHITNEY, Vice-Presa. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


OF T THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. Wm. Bu 
RELIABLE AND ENERGRTIC AGENTS WANTED 


POLICIES 


RTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON _ 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 


New England 


ENGLAND 
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The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. Chartered 185 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwestern 


policies are easiest to sell and stay longest in force. 


1912 Largest Year in History of Company 


It will pay you to investigate the reasons 


Purely Mutual 


Write to 


H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
£orporation Insurance 
Partnership Insurance 








INSURANCE COMPANY OF NORTH AMERICA 
"PHILADELPHIA, PA. 


FIRE 4S 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


pi? LOSSES PAID SINCE 


ORGANIZATION 
$154,461,000. 






ASSETS - $16,953,773 ae 
LIABILITIES - $8,649,873 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
T. HOWARD WRIGHT, Sec’y and Treas. 
SHELDON CATLIN, Ass’t. Secretary 


BENJAMIN RUSH, Vice-President 
JOHN ©. PLATT, 2nd Vice-President 


The First National Fire Insurance Company of the 
United States announces the completion of its organiza- 
tion with its $1,000,000 each of capital and surplus fully 
subscribed. Of this amount over $1,250,000 has been 
paid in, and the balance is being paid in monthly instal- 
ments, which will be taken credit for in the December 
31, 1913, statement. 


The cost of organization up to December 31, !912, 
according to the report of Actuary S. H. Wolfe, was 12.6 
per cent. on the $1,757,650 of capital and surplus then 
subscribed to. The balance of the stock has been sold 
to original stockholders at a greatly reduced cost. 


Local agents desiring to represent a strong, pro- 
gressive Company should address Agency Department. 


FIRST NATIONAL 


FIRE INSURANCE COPIPANY 
OF THE UNITED STATES 
Washington, D. C. 











There is Always Room at the Top 
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J. L. BABLER 


Gen’l Manager Agencies 


International Life 
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VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FoORrn-— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; $1.25 per dv 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS ” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1 00, for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. ; 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 



















